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RATE MASS MEETING 
IN JERSEY CITY 


Commissioner Hague Had Advertised 
Asking Public to Bring Higher 
Rated Policies to Him 








ASK REVIEW OF EXPERT’S RATES 





Co-insurance Clause Criticised—J. F. 
Gannon Assisting in Investigation 
of Jersey City Insurance 





Commissioner of Public Safety 
Hague, of Jersey City, who is leading 
the agitation in Northern New Jersey 
to bring about the repeal of the Ram- 
say Act because he thinks the insur- 
auce companies “are robbing the pub- 
lic,” gave a hearing on Monday night 
of this week to 300 men and women of 
the city who had complaints to make 
regarding insurance rates. 

Commissioner Hague inserted quar- 
ter-page advertisements in the Jersey 
City newspapers asking every one with 
a grievance to come to the meeting 
with policies, showing what their old 
rate of insurance was and what their 
new rate of insurance is. He had 
twelve clerks seated at long tables who 
took down the facts about insurance 
rates, 


Says Rich Are Favored 

This ig the second step in the fire 
insurance rate investigation of Jersey 
City, the first being the appearance of 
the agents in Commissioner Hague’s 
office with facts and figures showing 
that the rates on the best risks in the 
city had been reduced, while those on 
the frame rows, some of which have 
stood for fifty years, were advanced. In 
fact, Commissioner Hague in his talk 
to the public on Monday night made 
quite a lot out of this feature. People 
living in palaces, he said, who could 
afiord to pay higher rates had their 
rates lowered, while those who have 
mortgages on their homes and can least 
afford it had their rates advanced by 
Atlee Brown. 

“Iam not going to stand for this.” 
he said, “and neither should you, good 
citizens. I am going to have the heads 
of these insurance companies placed 
on the stand and they will have to jus- 
tify their rates to me.” 

Gannon’s Idea of Ramsay Act Defects 

The rate investigation is technically 
In the hands of the Corporation Coun- 
8el. The chief “expert” so far in the 
case is James F. Gannon, a bright, 
young lawyer whose father is an insur- 
ance agent. Heretofore it has not been 
known just what Jersey City wanted 
tc replace the Ramsay Act. Mr. Gan- 
non brought out two points in his 


(Continued on page 13.) 
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Surplus to Policyholders over 
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2,000,000 











Commercial Casualty 
Insurance Company 


Dec. 
Dec. 
Dec. 
Dec. 
Dec. 
Dec. 


31, 
31, 
31, 
31, 
31, 
31, 


NEWARK, NEW JERSEY. 

TOTAL ASSETS 

1910 $404,792.15 Dec. 31, 
i9tt 511,382.11 Dec. 31, 
1912... 628,702.95 Dec. 31, 
1913... 969,385.74 Dec. 31, 
1914... 1,293,503.82 Dec. 31, 
1915 . 1,625,313.22 Dec. 31, 


1910 
1911 
1912 
1913 
1914 
1915 


BUSINESS WRITTEN 


$29,497.31 
206,333.21 
349,879.06 
520,402.34 
990,350.16 


‘ 4 ,232,207.45 


Writing Commercial and Industrial Accident and Health—Plate Glass— 
Employers’, Public, General, Elevator, Teams, Contingent and Automobile 
Liability Insurance. 


Agents Wanted in Eastern States 








SHEVLIN REBATE 
CHARGES SCOUTED 


Denial of Sensational Paper Story 
Made By Lorin Hord and Byron 
H. Timberlake 








ACCUSATIONS, BUT NO PROOF 





Insurance is Paid, Says Mr. Timber- 
lake—Nothing Iilegal or Irregular 
in Transaction 





Life insurance men in Minnesota are 
rot taking much stock in the story 
printed by a sensational Minneapolis 
paper alleging rebates in the writing of 
the late Thomas L. Shevlin’s $1,000,000 
insurance. 


Mr. Hord’s Statement 


Lorin Hord, general agent of the 
Home Life, said to The Eastern Under- 
writer this week: 

“The Shevlin Company paid us in ad- 
vance for the first half million and 
after the second deal was placed we 
met by appointment—those of us who 
were receiving commissions—in the 
office of Frank Smith, manager of the 
Mutual Life of New York, who paid us 
the commissions due and gave a writ- 
ten renewal commission receipt to 
each one. 


“He had received the commissions 
from Mr. Timberlake who got it from 
the Shevlin people. It just happens 
that the agents who placed this busi- 
ness are all poor men, except Smith, 
ard you can bet there will be no trou- 
ble for us to prove the commissions 
were received by our bank balance for 
a few days. 

“We think we know who the insti- 
gator of these charges is—a certain 
general agent—but he will not say any- 
thing on which we can get hold of any- 
thing really tangible.” 


Mr. Timberlake’s Statement 


Byron H. Timberlake declared that 
the charges were false. The complaint 
to the Governor, alleging rebate, was 
made by Frank Plachy, Jr., a resident 
of Minneapolis. Regarding Mr. Plachy 
Mr. Timberlake said: 

“His accusations are entirely indefi- 
nite and evasive. If any one should 
take the trouble to pin him down to a 
positive statement, as to who, when, 
where and how much, he would be at 
the end of his rope with nothing to 
stand on. No power on earth can find 
anything illegal or irregular in the 
Shevlin million-dollar insurance trans- 
action, because there was nothing of 
the kind to find. The insurance is al- 
ready paid and the companies may nat- 
urally be expected to know something 
about their own business.” 








2 


THE EASTERN 


UNDERWRITER 


January 28, 1916. 





Metropolitan Life Has | 
$541,283,326 Assets 





COMPANY’S FIGURES READ TO 
VISITING SUPERINTENDENTS 


Ordinary Total Writings Last Year 
$256,906,268—Industrial Writings, 
$335,894,592 


The Metropolitan Life Insurance Co. 
in 1915 made the tremendous gains of 
policies in force, $205,377,275 in 
outstanding. Its total out- 
standing on December 31, 1915, was 
$3,196,491,344. These remarkable fig- 
ures were read on Thursday to visiting 
superintendents, deputy superintend- 
ents and producers. 


ated 


989,777 
insurance 


In 1915 the company placed and paid 
for the following business: 


Industrial. Issued, $255,816,825; re- 
vived and increased, $80,077,767; total, 
$335,894,592. 

Ordinary. Issued, $229,303,329;  re- 
vived and increased, $27,602,939; total 
ordinary, $256,906,268. 

The total new insurance placed, both 
ordinary and industrial was $592,800,- 
860: making total outstanding insur- 


ance of $3,196,491,344. 


Number of Policies Issued 


The number of policies issued during 
the vear was 15,832,855, making a gain 
of 989,777 policies. The number of 
claims paid in 1915 was 193,752. The 
income in 1915 was $138,023,316, a gain 
over 1914 of $10,025,424. 

Assets 

The total assets are $541,283,326, in- 
cluding $227,992,212 stocks and bonds; 
$234,327,497 mortgages and bonds; $18,- 
558,406 real estate; $6,047,484 cash; 
$36,182,900 loans to policyholders; $10,- 
995,219 premiums in course of collec- 
tion; $7,179,605 accrued interest, rent, 
ete. Dividends apportioned, payable 
on policies in 1916, were $9,317,089. 
The company’s surplus is $26,017,566. 


Assets increased $44,420,555 during 


the year. 

The figures of this great life com- 
pany present truly an extraordinary 
showing of the popularity and growth 
of life insurance. 


TO INVESTIGATE SOCIETIES 
Trenton, Jan. 26.—Societies, associa- 
tions and other organizations doing 


business that is in the nature of insur- 


ance, including funeral benefit associa- 
tions, will be the subject of investiga- 
tion by a committee of the Assembly. 


COLONEL JOHN T. BOONE DIES 


INSURANCE 





IN 
Solicited in Southwest in Pioneer 
Days—Long With New York Life 
—Organized Companies 


UNIQUE FIGURE 








Colonel John Talbot Boone, for forty- 
four years with the New York Life In- 
surance Company, and later an organ- 
iver of insurance companies, died at 
his summer home in Neponsit, Long 
Island, at the age of seventy-one years 
this week. He was one of the life in- 
surance men who solicited in the sage 
brush country, long before the days of 
railroads, when an agent had to be 
ecuipped with a brace of revolvers and 
a keen eye for Indian trails as well ‘as 
a rate book. 

The story published by the daily 
papers of his adventures selling poli- 
cies to miners who paid their premi- 
ums in gold dust until the saddlebags 
were filled is true. 

Four Brothers, All Life Men 

Colonel Boone is one of four broth- 
ers, all of whom were life insurance 
men, each of them at one time being 
with the New York Life in Texas. They 
descended from a brother of Daniel 
Boone, the pioneer. As a life insur- 
ance solicitor Colonel Boone was a 
wonder. He was made State agent for 
Texas of the New York Life, later be- 
coming general agent for Missouri and 
Texas, and then an inspector of agen- 
Associated with him was his bro- 


cies, 

ther, Daniel Boone, the firm name be- 
ing J. T. & D. Boone. They continued 
with the New York Life until about 
1406 or’ 1907, when they left. John 
Talbot Boone took a number of life 
men and organized the North Ameri- 
can Life Insurance Company of New- 
ark, which later moved to Chicago. 


This was the start of his organization 
career. He later organized the South- 
land Life of Dallas, of which he _ be- 
came president; the Pan-American Life 
ci New Orleans, and his last organiza- 
tion work was with the Shenandoah 
Life of Roanoke. 
A Remarkable Promoter 

As a promoter of life insurance com- 
panies Colone! Boone could hardly be 
excelled. Spare in figure, an immacu- 
late dresser, a most attractive person- 
ality and gifted in speech, he was irre- 
sistible. When Daniel Boone left the 
New York Life he organized the Mid- 
lund Life of Kansas City, of which he 
is now president. The secretary of 
the Company is a son of Daniel Boone. 

Colonel Boone left a widow and two 
sens. One of them, John T. Boone, 
Jr., is a well-known life insurance man. 
The funeral, which was held on Wed- 
nesday morning, was attended by a 
number of New York Life and other 
insurance men. 





In the New York Life’s great middle 
department the Cincinnati branch paid 
for $2,139,627; Indianapolis paid for 
£1,671,568; Detroit, $1,610,757. Cleve- 
land is the leader in this department. 





of the 


SPRINGFIELD, MASS. 


Year Ending December 31, 1915 
On the basis of Paid-for Insurance 


Sixty-Fourth Annual Statement 


Massachusetts Mutual Life 
Insurance Company 





Income 


Premiums 
Interest, 


rents, 


Disbursements 


Death claims and matured endowments..... 
SPUGMENTOR GE GCRMOGTICR POLICIOR, ociccic cc cccsccccvcesetencccbdsevesevs 


$4,208,297 
2,007 ,642 


$12,185,959 
4,503,953 


$16,749,912 





Sy NN isis pesalcvhbened + ep ch dea ae pacien eileweeeens ens 2,471,088 
CEST PAVMOMS WW HOMCHNOIGETE icc isi ciccisscrccsccsereceescsecserccees 7,345 
Total payments to policyholders and beneficiaries.............. "$8,694,372 
ee Se NNO: inc veranneetcenkcivinn soncnedoeternenducceveuwense 2,900,814 
OUs DIE og. os decepa cesscieciceceversss $11,595,186 
| Total Assets. $86,896, 60 
Total Liabilities. ae 
Surplus, December 31, 1915 $6,433,284 
New Insurance paid for in 1915, 19,155 poli-'cs ; -$45,444,342 
Insurance in force December 31, 1915, 165,462 pol'cies - 374,415,941 
GAINS 
In assets - . A $5,307,819 
In new insurance 3,282,430 
Insurance in force 23,412,079 


JOSEPH C. BEHAN, Superintendent of Agencies 








A GCOOD OPENING 


sylvania. Address, stating qualifications: 


An old, well established, progressive life insurance company, with unexcelled 


dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 


PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 








HOUSTON, TEXAS. 


J. S. RICE, 
Chairman of the Board 


Great Southern Life Insurance Company 


J. T. SCOTT, 
Treasurer 





* AMARILLO 


DEMISOM, 
DALLAS. TEXARKANA® 
FT.WORTH S 


THE 
BIG 


TEXAS GREAT 


SAN ANTONIDe 
—— COMPANY 


The Big Texas Company 
Assets over 
TWO MILLION DOLLARS 


Insurance in force over 


THIRTY-TWO MILLION 
DOLLARS 











For Agency Contracts Address 0. S. CARLTON, Pres., HOUSTON, TEXAS 




















LIFE POLICYHOLDERS. 


Their appreciation of the SER- 


VICE PROGRAM adopted by the Company is reflected in 
our steadily growing business. : 


OUR FIELD MEN all realize that the NEW SERVICE is 
of the greatest assistance to them in their work. 


These are only two of the different kinds of SERVICE 


T. LOUIS HANSEN, Superintendent of Agencies, 


Safety and Service to Policyholders 
The HEALTH SERVICE and the INSURANCE MONEY INVESTMENT SERVICE of 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


Are meeting with enthusiastic approval of GERMANIA extended to policyholders and their beneficiaries under the 


NEW GERMANIA SERVICE PROGRAM. 


We are looking for men to whom to offer DIRECT 
AGENCY CONTRACTS of unusual attractiveness. 
these ‘men must be CAPABLE, HIGH GRADE PRO- 


DUCERS and ORGANIZERS. 
Can YOU qualify? If so, address 


50 Union Square, New York, New York 


BUT 
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DOUBLES ASSETS IN 10 YEARS 


RECORD OF MASS. MUTUAL 
President McClench’s Annual Report 
of Company’s Best Year—Mortality 


69% of -=xpected 





In his annual report to directors 
Piesident W. W. McClench of the Mas- 
sachusetts Mutual, said the Company’s 
receipts from all quarters amounted to 
$16,749,912; disbursements, $11,595,186. 
Premiums (less $88,599 for re-insur- 
arce) were $12,185,959. The Company 
paid $3,921,938 in death claims, $286,- 
259 matured endowments, $2,007,642 
surrender values, $2,471,088 distribu- 
tion of surplus. The admitted assets 
ou December 31, 1915, were $86,896,603. 
They have been almost doubled since 
1°66, when the admitted assets were 
$43,487,905. 

Investments 

Discussing investments and 
matters President McClench said: 

“During 1915 there was invested in 
mortgage loans $4,635,880, at an aver- 
age annual rate of interest of 5.63 per 
cent.; the average rate now being 
eurned on the total mortgage loan in- 
vestment of $31,881,070 is 5.24 per cent. 

“At the close of the year, with the 
exception of three loans in foreclosure 
upon which there was due and unpaid 
interest amounting to $1,780, there 
was no due and unpaid interest upon 
any mortgage loan held by the Com- 
pany. 

“There was invested in railroad and 
ctker bonds during the year, $3,643,- 
917, at an average annual yield of 5.12 
per cent., and the average annual yield 
upon all the funds of the Company in- 
vested in stocks and bonds is 4.35 per 
cent. 


other 


New Business 

“The new business of the Company 
during 1915 was the largest in its his- 
tory. There were delivered and paid 
fur during the year 19,155 policies, 
amounting (including paid-up additions 
of $217,455) to $45,444,342, an increase 
over the previous year of $3,282,430. 
These policies were distributed as to 
kinds of insurance as follows: 


Waele LATO ..0.00% $35,989,488 
Endowment 3,346,031 
TO ob xne ne nenaeewe 5,891,368 
Paid-up additions 217,455 
eT Terre $45,444,342 
“This establishes a new record of 


achievement and sets a new standard 
for the future. It was accomplished by 
the intelligent and persistent efforts of 
oui field representatives throughout 
the year, and furnishes ample evidence 
net. only of their industry and loyalty, 
but also of the confidence of the public 
in our Company. 

“The total outstanding insurance in 
force at the close of the year was 
$274,415,941, represented by 165,462 
policies, an increase over the amount 
in force at the close of 1914 of $23,- 
412,679. 


“During the year just closed our 
Company issued new insurances of 
more than $50,000,000. This exceeds 


the amount of written business for 
1914 by $3,894,220, and is by far the 
largest amount ever written by our 
Company in any year. 
Mortality and Expenses 

“During 1915 the mortality experi- 
ence was about 69 per cent. of the ex- 
pected, and all expenses for the year 
were 19.89 per cent. of the premium 
receipts and 15.07 per cent. of the total 
receipts from premiums, interest and 
rents, 

- To Re-Enter Wisconsin 

; The Company has recently made ap- 
Ptication for re-admission to the State 
of Wisconsin, and its application has 
been granted and a license issued. Con- 
tracts has been made with agents to 
represent us in that State, and a desir- 
able business in volume and quality is 
expected from that portion of our field 
during the present year.” 


CONTRACT FAIR, SAYS WILSON 


President of International Life on 
Empire Life Re-insurance Negotia- 
tions—Hearing January 31 


The proposed contract of re-insurance 
between the International Life and the 
Empire Life has been amended in sev- 
eral particulars in an effort to elimi- 
nate the objections that were urged 
against the approval of the contract 
by certain interests. The contract as 
thus amended will be heard by the Su- 
perior Court of Fulton County, Ga., at 
Atlanta on January 31, and is set down 
for hearing by the Missouri re-insur- 
ance commission at the office of the 
International Life Insurance Company 
at St. Louis on the same day. The 
Missouri re-insurance commission will 
probably adjourn its hearing for a day 
or two to await the result in Atlanta. 

“The contract as proposed is fair to 
all interests and offers, in my judg- 
ment, the most feasible plan yet sug- 
gested for pulling the Empire Life out 
of its present dilemma,” says President 
Wilson of the International. 


NEW MANHATTAN POLICY 


Double Indemnity Disability Life Con- 
tract at Lower Rate is 
Announced 


Life announced this 
week a new “Double Indemnity-Disa- 
bility-Life Insurance Policy.” It will 
be issued at a much lower rate than 
tLe Manhattan has been charging here- 
tofore. The policy will be described 
more in detail next week. 


The Manhattan 


CHANGE IN HOUR OF MEETING 

At the first gathering of the class in 
life insurance of Columbia University 
last Friday in the auditorium of the 
Merchants Association, 165 Broadway, 
New York, it was decided by a vote of 
the members present to change the 
hour of gathering from 7 to 9 o’clock 
in the evening to 5:30 to 7:30. 

There were fifty-two members of the 
class at its first meeting, every one of 
whom ig enthusiastic over the manner 
in which the course is shaping itself as 
judged by the first lecture. 





DEATH BENEFIT BILL 

A bill has been introduced in the New 
York legislature to amend the insur- 
ance law relative to fraternal benefi- 
ciary societies so that domestic socie- 
ties limiting their membership to the 
employes of a particular city or town 
cr firm or corporation and providing a 
death benefit of “not more than $500” 
shall be exempt. The present law 
reads death benefit of “not more than 
$400.” 





FORM NEW JERSEY LIFE 

The New Jersey Life Insurance Co., 
Jersey City, has been incorporated “to 
insure lives and health and to grant 
ard purchase annuities.” The Company 
is capitalized at $300,000, divided into 
30.000 shares of $10 each. Benjamin 
Gordon, of Bayonne, filed the certificate 
o! incorporation. 


ORGANIZE HANOVER LIFE 

The Hanover Life & Casualty of Chi- 
cago is being organized by Stewart C. 
Veltman, who will be president. The 
arvthorized capital is $200,000. At one 
time Mr. Veltman was general agent of 
the National Life of Vermont in Chi- 
cago. 





AIM AT $50,000,000 
The Central Life, of Des Moines, is 
aiming to reach $50,000,000 insurance 
in force on December 31, 1916. “The 
Fifty Million Dollar League” has been 
formed. 





John D. Henderson, formerly special 
agent of the Travelers Insurance Com- 
pany, in Michigan and Indiana, has re- 
ceived an appointment with the com- 
pany, as assistant manager in the 
Pittsburgh branch office, 


PRESIDENT TAYLOR'S REPORT 


CONNECTICUT MUTUAL RESULTS 


Praises Amortization Law—Clears Up 
3,585 Cases of “Unknown Claim- 
ants”—Investment Returns 





In his annual report to directors 
President John M. Taylor, of the Con- 
necticut Mutual, calls attention to the 
fact that the Company has made a re- 
markable record in finding and paying 
beneficiaries who had made no claim 
and whose location was unknown. On 
October 1, 1911, the Company had on 
its books 3,585 such cases. By syste- 
matic and persistent search there were 
u» to January 1, 1915, 3,447 of these 
caces cleared up, and an amount of 
$265,225 paid to people who had not 
krown that they had any claim on the 
company. In 1915 the Company wrote 
and paid for 10,994 policies for $24,- 
716,923, increasing the insurance in 
force $9,479,168; with total outstanding 
risks of $237,784,931. The Company 
dces not do business in foreign coun- 
tries. The Company paid to benefici- 
aries under 1,682 policies, $4,594,131; 
there are no contested cases. 

Amortization 

In discussing the Connecticut Amor- 
tization law President Taylor says that 
it is the correct standard of valuation. 
In discussing amortization he said: 

“To a recent date the commissioners 
and superintendents of insurance of the 
States, either under the statutes or 
under their construction of them, re- 
quired the companies to make the re- 
turns of certain assets, at the end of 
the year, on the basis of market val- 


ues. We have often pointed out to you, 
that these so-called values—nominal, 


current quotations on the exchanges 
in nowise affect the intrinsic worth of 
securities bought to hold, and not to 
sell, by an individual or a corporation; 
they involve no loss, and no sacrifice 
of cost, while in the company’s owner- 
ship; and they have no significance, in 
themselves, as to the earning or distri- 
bution of dividends. They do mean, 
however, that a company’s surplus 
rises or falls, in each year, measured 
by this unfair, arbitrary, and fictitious 
standard. 

“At the last session of the General 
Assembly of Connecticut, a satisfactory 
amortization act was passed, with the 
sanction of the Insurance Commission- 
er, which authorized the companies to 
make their reports at their election, 
either on the amortized or market- 
value basis, except on bonds in default, 
or not fully secured in the judgment of 
the commissioners of insurance; which 
must be returned to the departments 
at current market quotations.” 

Policy Loans 

The section of President Taylor’s re- 
port referring to policy loans follows: 

“There has been an increase in the 
number of requests for policy loans, a 
decrease in the amounts asked for, and 
a very satisfactory advance in the sums 
paid on account of their redemption. 
The total increase on account of these 
loans, for the year, was $458,658.35; 
and the average loan—$557.64—demon- 
strates that the moneys were used to 
pay premiums, or for other necessities, 
and not for speculation. These mort- 
gages of the family protection may 
mean its ultimate sacrifice. And 13,451 
of them are outstanding, secured by 
pledges of $36,524,771 of insurance— 
15.36 per cent. of the total amount in 
force—probably to be in great measure 
lost to beneficiaries in their time of 
need. These facts need no interpreter 
to men who would protect their house- 
holds in their day of disaster. We 
eurnestly urge again the retirement of 
these obligations; and payments may 
be made at any time, at the home office, 
to be duly credited. Average interest 
rate on these loans, 5.36 per cent. 

“In the light of the general business 
conditions that have obtained, the in- 
crease in policy loans was moderate; 
and their ratio to assets, compared 


with other companies, is at a mini- 
mum.” 


Investments 
Regarding investments President 
Taylor said: 
New 


mortgages were 
10,449.00; and $8,130, 
crease of 


grote in the sum of 
358.44 were paid—an in- 
wag $1,380,090.56. The total amount of 
tese liens on city and farm Properties is $34,- 
7105»344-35; and there can be no better evi- 
dence of their quality than the fact that the 
are secured by lands and improvements valued, 
on a conservative basis, at more than three 
times the amount loaned; and the interest due 
and unpaid, December 31st (most of which has 
since been received), was $29,638.91, or but 1.57 
per cont. te total for the year. These in 
vestments yielded an aver ‘inte! 
V } an ¢ age interest rz 

2 rool. g erest rate of 
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3 ; ‘ F llowed its long-time l- 
icy of converting its foreclosed real estate lee 


re productive assets, and now has on its 
poate, at its cost, only a remainder of $822,- 
a , with a profit credit, from the total sales 
PN gay —- 0 $532,250.39; and what re- 
F » we doubt not, will bri 
oes > ring its cost or 
The | bonds for $23,750,718.00—government 
municipal, ae are classified, for infor. 
mation, at their par an ize ) 
— I s amortized (book) 


They are at ; y i 
interest yield loss oer cent ath Tike nae 
ings, of other corporations; and with two ex- 
ceptions trait, Grand Rapids & Western 4s 
982,500; ans United States of Mexico 58, $154,- 
257—none is in default in principal or interest 
re Connecticut Mutual Figures ; 
ro policyholders the Company in 1915 
paid in death claims $4,594,131; endow- 
ments, $391,669; annuities, instalments 
and income Payments, $55,844; surren- 
oe one $1,406,291; dividends $7,- 
915,858. ts admitte § ; S 
spy d assets are $74, 
CONVERSION OPTION 
All XX policies of the Illinois Life 
issued on applications taken from and 
after January 1, 1916, will contain a pro- 
vision to the effect that at the expira- 
tion of five years from the date of the 
policy, a thirty days’ previous written 
1vtice having been furnished the Com- 
pany at its head office of the insured’s 
election to exercise such option, the 
insured shall be entitled, without medi- 
cal examination, to convert into whole 
life insurance that portion of the insur- 





ance terminating at the end of five 
years, and such conversion shall be 
evidenced by a new policy. The in- 


sured has the same option at the expi- 
r¢tion of ten years from the date of the 
original XX policy. 

The new whole life insurance will 
be granted either as of the date of con- 
version, and at the rate of premium 
applicable at the then attained age of 
the insured, or as of the date of the 
original XX policy and at the rate of 
premium per $1,000 charged on that 


policy after ten years from its date, 
the basic rate. 
If the conversion is made as of the 


date of the original policy the insured 
shall pay to the Company at the 
time of said conversion, and in advance 
thereof, a sum equal to the legal re- 
serve that would have been accumulat- 
ed on such whole life insurance to the 
date of conversion, according to the 
American Experience Table of Mortal- 
ity, with interest at the rate of 3% per 
cent. per annum, had such whole life 
insurance originally been issued as of 
the date of the XX policy and at the 
then age of the insured. 


TO HEAR FRED A. HOWLAND 

Fred A. Howland, the new president 
of the National Life of Vermont. will 
deliver an address on February 3 be- 
fore the Burlington (Vt.) Life Under- 
writers’ Association. 


DECLARE 6 PER CENT. DIVIDEND 

Agency supervisors of the Philadel- 
phia Life met in Philadelphia at the 
home office on Saturday morning, and 
discussed plans for the year. At a 
meeting of the board of directors of 
the Company last week a 6 per cent. 
stock dividend was declared. 





RE-ELECT BILHEIMER 
William E. Bilheimer, of the Equita- 
ble Life Assurance Society, has been re- 
elected president of the Life Under- 
writers’ Association of St. Louis. The 
principal discussions in 1916 will be 

along the line of salesmanship. 
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UNION MUTUAL’S PROGRESS 


REPORT OF PRESIDENT BATES 








Company Has $64,639,288 Insurance in 
Force—$54,695,198 Paid to Policy- 
holders Since Organization 





The Union Mutual Life, of Portland, 
Me., which is sixty-six years old, paid 
for 3,248 policies last year. represent- 
ing $5,519,232, and has paid-for insur- 
ance in force of $64,639,288. Of this 
new insurance 599 policies were writ- 
ten upon the lives of citizens of Maine. 
The Company values its bonds by amor- 
tization. The total assets are $19,137,- 
991; surplus, $1,422,532. Payments to 
policyholders reached $2,482,447, mak- 
ing a total since the incorporation of 
the Company of $54,695,198. One death 
claim was on a policy sixty-one and a 
half years old. The quickest death was 
on a policy seventeen days old. The 
average age at death under all claims 
paid during the year was 55% years. 

Increased Dividends 

The dividends to be paid in 1916 will 
b+ on an increased basis over the pay- 
ments of 1915. The Union Mutual 
writes no foreign business other than 
in Canada. Six policyholders of the 
Company only lost their lives in the 
European war. Ten policyholders died 
during the year as a result of automo- 
bile accidents. 

The Company invests conservatively. 
Since October, 1914, more than $2,000,- 
000 of bonds of the highest grade have 
been purchased or acquired by ex- 
change for other securities. 

Loans 

Regarding loans President Arthur L. 
jutes says in his annual address: 

The item of loans upon policies ad- 
vanced $226,983.61 during 1915, the ag- 
gregate of these loans at the close of 
the year being $2,993,737.19. Two years 


THE EASTERN 
ago the total was $2,384,160.71. While 
policyholders are quite within their 


rights in borrowing money when their 
contracts so provide, there can be no 
question that it is usually a procedure 
most adverse to the interests of bene- 
ficiaries, reducing, as it necessarily 
does, the amount that would be receiv- 
ed at death, or destroying, as frequent- 
ly happens, the validity of the policy 
aitogether unless future payments are 
promptly made, and, in any event, ad- 
ding a tax, over and above the regular 
premium, in the form of interest on the 
loan, to be paid annually. Like mort- 
gauges upon homes, loans upon policies 
are of advantage many times and serve 
useful purposes, but the tendency to di- 
vert them into channels of trivial ne- 
cessity, and to look upon an incidental 
privilege as a right that ought to be ex- 
ercised in order to participate in all the 
benefits that go with being insured, is 
most injudicious. 

In every case where a loan is made 
the management brings to the attention 
of the borrower the importance of re- 
paying the amount as ranidly as possi- 
ble, in order to restore the full protec- 
tion for beneficiaries, and to avoid pay- 
ing interest in addition to premiums, 
and makes it clear that partial pay- 
ments, ne matter how small, will be 
accepted on account, as an incentive 
1o easy repayment, yet the amount of 
loans on policies repaid during 1915 
was Only $46.190.57. The management 
takes this occasion to reiterate the ex- 
cceding importance of paying off loans, 
but, before all, urges that policyholders 
be extremely cautious about mortgag- 
ing the protection which they have as- 
sumed for those who no doubt need 
it all. 


Edward F. Mulloy, formerly with the 
Germania Life, has been appointed 
manager for the American Central Life 
of Indianapolis. E. E. Marshall is State 
agent. 





Industrial and Ordinary Insurance 


The WESTERN and SOUTHERN LIFE 


INSURANCE Co. 


Home Office .......... CINCINNATI, O. 
Organized February 23, 1888 W. J. WILLIAMS, President 
SE ee ee ee ear $ 8,763,565 
Dees ie TS. 6 os 664 s04sw a oe 0408-0 79,619,535 


Branch offices in all the larger cities of Ohio, Kentucky, Indiana, West 
Virginia and Western Pennsylvania 


AGENTS WANTED 








IF your present connection is satisfactory and profitable, 
stick to it. IF NOT, then contract with a WESTERN 
MUTUAL old line life company for territory in the GREAT 
and PROSPEROUS WEST. 

A few DESIRABLE OPENINGS just now, with liberal 
brokerage and renewal contracts for DESIRABLE men. 


Northwestern National Life Insurance Company 
MINNEAPOLIS 








| Warm Personal Interest 


That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher success in that atmosphere. 


Write to 


The Fidelity Mutual Life 


Insurance Company 
WALTER LeMAR TALBOT, President PHILADELPHIA, PA. 
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NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT | 


Assets (Paid-for Basis) 





Sixty-Sixth Annual Statement 


Liabilities (Paid-for Basis) 





U. S., State and Municipal Bonds..............cccscesccesces $21,283,420.10 NE occ cnlnwss5sssncdexdpiaanasasheveskssenepenene $47,507,194.00 
(At Market Value Dec. 31, 1915) SE IE. in.cccisnsncccwopaessisensaekosecapeveayebagumane 5,535,302.00 
PS OEE CR sicanpcieresicvsiarsionterssercveacestens 28, 402,064.75 RD IO 6s.an0ccccscnwadvwanesdconecesacanesecensaesnenees 138,725.76 

Policy Loans and Premium NotesS.................ceeceeceeees 10,626,804.50 le Se CD acc canendenninevesesene ss reckunqsesenteest 263,723.00 

co Ne og” 230,500.00 Policy Claims under Adjustment........,.........ceeceeeeeeeee 200,250.66 

ee MN NEED 5 onesies 5508 cc0venetentenesenceewoen 959,793.93 I ns ip Sonu sca veeamenn semnieneen eens aedeaeeD 118,158.48 

Interest and Rents due and accrued...............cccesceevees 1,461,154.16 PN I ois cn cbsernndpeinaeuseennasebacnaien 192,109.18 

Deferred and Unreported Premiums....................csee008 862,713.46 DRVUMOMES TUG OBE DNGRIE | 060s cccccscccescccccsscsccecsccaees 60,642.76 

ee Ec wekrnvceececunsurccrneddacesccionneabunaabiee 2,254.08 ee CONNEC MIG iccccccesevessesdncrcvsenebccuenetes 1,446,385.81 

IE i cncceckouceSeaeddunaeaessontereeouseenaniinked 4,543,560.36 

7 ee SE SEL on. coneuseneesacnkunsiheestasiensueubeaembemma’ 3,822,652.97 

Re  sbewdeecusews <21ceeews . $63,828,704.98 | DE acceverdspartetesasend $63,828,704.98 

one 1915 RECORD : 

Largest Paid-for Issue.............00eeeeseee ers Te -in history of Company $23,312,000 

Largest Premium Receipts ...... are ee henivekecs ute¥e isheane - . a 6,738,000 
. . gfe . 

Largest Payments to Policy-holders...................... . oo . 99 6,859,000 
J ee @ ee s e. 7 

EEE OS ee ee (Miri sa 7 = 3,047,000 

. . 9. 

Largest Dividend Payments .......... piesa hina ee Sella Pattie dino e ' ™ x 1,324,000 
Largest Dividends Payable (Set aside for P: in 1916 "446, 

arg yable (Set aside for Payment in 1916) ................ sovcccccccee 1,446,000 


MUTUALITY 


The National Life is a purely mutual company, now entering upon its sixty-seventh 
i year. All of its property belongs to the insured. 
issues only participating policies. It has paid policyholders since organization $77,468,540.15, which, with assets to their eollt, is equal to 106.98% of the premiums received. 


There is no stock, and the Company 


PROGRESS IN THE LAST TWENTY-FIVE YEARS | 


JAN. 1 INCOME ASSETS 
1891 $ 2,102,295 $ 6,810,025 
1916 $10,385,260 $63,828,704 


A. H. GSELLER, General Manager, 149 Broadway, New York City. 


SURPLUS INSURANCE IN FORCE JAN.1 
$ 894,421 $ 46,362,301 1891 
$3,822,652 $200,987,121 1916 


CHARLES B. PALMER, General Manager, Equitable Bldg., Wilmington, Del. 
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REPORT OF PRESIDENT FOSTER 


NEW ENGLAND MUTUAL FIGURES 








Company has $309,699,971 Insurance in 
Force—Total Payments to Policy- 
holders $7,234,871—Best Year 





The annual meeting of the New Eng- 
land Mutual Life took place last Mon- 
day at the home office of the Company 
ix Boston. President Alfred D. Foster 
read the annual report, the 72nd that 
has been issued to the policyholders 
since the Company began business In 
1543. Daniel F. Appel, vice-president; 
Charles E. Cotting, Henry Parkman 
and Wallace L. Pierce, whose terms as 
directors had expired, were re-elected 
to the directorate. 

President Foster’s Report 

President Foster’s report in part fol- 
lews: . 

“During the year just closed, the 
(Company had the gratification of writ- 
ing a larger amount of new insurance 
than in any previous year. First pre- 
miums were received for 14,365  poli- 
cies, insuring $36,055,913, an increase 
of 1,647 policies and $4,494,061 insur- 
ance. There were terminated by death, 
maturity, expiry, surrender and lapse, 
5.795 policies, amounting to $17,088,- 
588 ;esulting in a net gain for the year 
ef 8,570 policies, and $18,967,525 insur- 
ance. The ratio of gain in insurance 
to amount issued was 52.6 per cent., as 
compared with 51.6 per cent. in 1914. 

In Force $309,699,971 


“The Company has now in force 
128,438 policies, insuring $309,699,971. 
The average amount of each poticy is 


$2,411, with an average annual premi- 
um of $33.94 per thousand, based upon 
the mean insurance in force. Total 
premium receipts were $10,192,309.35, 
an increase of $603,188.75; and receipts 
for instalment contracts were $118,- 
786.72. Interest receipts were $3,176,- 
503.81, an increase of $172,366.10. The 
total income from all sources amount- 
el to $13,496,775.51, an increase of 
$756,936.45. 

“Death claims for $3,252,941.70 were 
paid during the year, an increase of 
$285,587.70. The ratio of actual mor- 
tality to the tabular expectation was 
61.87 per cent., as compared with 59.01 
per cent. for the preceding year. This 
ratio is based upon the total claims in- 
curred, and also includes an estimate 
for probable death claims of which the 
Company has received no notice. 

“The Compary lost two of its mem- 
bers on the ‘Lusitania,’ their insur- 
ance amount n: to $25,000; and one on 
the ‘Persia,’ wo was insured for $2,- 
000. No other :.sses on account of the 
war have been sustained so far as 
known. 

“The average duration of policies 
which matured by death was 18.1 years, 
one having been in force over seventy 
years; this was the oldest policy on the 
Company’s books, No. 699, taken out in 
1845, and became a claim in Decem- 
ber, 1915. 

Distributions 

“The shares of surplus returned to 
policyholders during the year were $1,- 
978,079.78, an increase of $152,331.99. 
For distribution during 1916, $2,100,000 
kas been set aside, and this amount is 
included in the liabilities of the Com- 
pany. The total payments to policy- 
helders were $7,234,871.11, an increase 
of $699,787.99. The real estate hold- 
ings were decreased $4,000 by the sale 
of one piece of property in Somerville, 
Massachusetts. 

“Mortgage loans on improved real 
estate are now $14,130,371.92. New 
loans were made during the year for 
$1,054,188, Municipal and corporate 
bends to the amount of $5,433,667.14, 
with an average income rate of 4.85 per 
cent., were purchased during the year, 
and the total bond holdings of the Com- 
pany are now $39,560,726.28. 


The ledger assets of 
are invested as follows: 
Real Estate ...... 
Mortgage Loans 


the Company 





.«-$ 1,782,873.34 
+++ 14)130,371.92 


Collateral Loans 202,850.00 
Policy Loans 11,672,307.32 
Premium Notes .......... 940,642.72 
Stocks and Bonds................ 42,141,910.16 
GE Waxrsconnsuvdviaseideedensebas 1,218,460.83 
" _ $72,089,416.29 

Deferred premiums, accrued in- 

terést, amortized and market 

values of securities over book 
GE Nitsanstesuevewidayensacenas 2,185,564.39 
EE Ree ne a een $74,274,980.68 


The policy loan account increased $899,268.44, 
which is $706,223.89 less than the increase for 
the year 1914. The total policy loans outstand- 
ing are $11,672,307.32, equal to 16.19 per cent. 
of the ledger assets, and 17.9 per cent. of the 
reserve. New loans were made and old loans 
increased in the sum of $2,455,983.57, and loans 
amounting to $464,063.79 were paid in cash, 
which is $186,567.93 more than was paid in the 
previous year. Loans for $1,092,051.34 were can- 
celled by the maturity of policies, upon which 
they were liens, by death, endowment or sur- 
render. There are now 22,990 policy loans out- 
standing, the average loan being $508. 

The reserves for all policy claims, including 
instalment contracts, are $65,647,500.38, an in- 
crease of $3,839,122.67, and are equivalent to 
$212 per thousand of insurance in force. 

The gross assets are $74,274,980.68, an in- 
crease of $4,111,969.65, and the total liabilities 
are $69,154,791, an increase of $3,995,364.42. 





ADDITIONAL 1915 FIGURES 

The amount of actual new insurance 
paid for by the Northwestern Mutual 
Life in 1915 was $127,401,120, which is 
a gain of $1,112,370 over the amount 
paid for in 1914. The amount of in- 
surance in force on the paid for basis 
on December 31 was  $1,420,012,571, 
which is a gain for the year of $54, 
712,822. 

The new paid-for business of the 
George Washington Life of Charleston, 
W. Va., amounts to $1,939,394; paid- 
fcr business of 1914. $1,102,969. 

The insurance in force of the West- 
ern & Southern Life, of Cincinnati, for 
1914 was $79,619,435; for 1915, $37,955,- 
807; insurance in force December 31, 
1915, $89,263,258. 





TWO KINDS OF ASSETS 
The assets of a life insurarce com- 
pa’.v are of two kinds: men and money, 
suye the State Life of Indianapolis. A 
company which las money but is defi- 
cient in men can make but uncertain 
progress and its future is always in 
doubt. A company which has strong, 
forceful men—men of character and in- 
itiative, though its financial resources 
may for a time be restricted, will al- 
ways succeed. The life insurance com- 
pany, which has in its management 
strong and experienced business men 
and which, by economy and wise in- 
vestment, has accumulated large assets 
ard solid surplus, has the two elements 
without which no company can have 

the highest measure of success. 





An old-age »ension bill has been in- 
troduced in the Massachusetts legisla- 
ture. 











CELEBRATE BRANCH OPEN.NG 

To celebrate the fourth anniversary 
o’ the opening of the Brooklyn branch 
office of the Travelers Insurance Com- 
pany of Hartford, thirty representa- 
tives of the Company gathered at the 
Hof Brau House this week. Speeches 
were made by W. E. Mallory, W. B. 
Tomlinson, Mr. Glines, A. J. Farns- 
worth, W. Irving Vanderpoel, Abraham 
Markel and C. H. Hoard. Manager W. 
k. Stuart acted as toastmaster, and he 
was presented with a scarfpin by the 
members of the organization as a token 
of esteem. Others present were: D. 
Grav, E. W. Heckel, W. R. Glines, T. P. 
August, W. C. Acken, W. R. Stuart, W. 
hk. Hubbs, W. R. Welch, J. J. Conaty, 
Theodore Squires, C. J. Haight, Frank 
Nurnberger, T. J. Coyle, Paul Haskel, 
A. W. Gunn, J. B. Docharty, Jr. 





K. P. MELSON 
President 


MISSOURI 
STATE LIFE 


Salable 
Policies 
Participating and Non-Participating 


JOHN G, HOYT 
Vice-President 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 











Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America”’ 
mean certain success for you. 








For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 





are higher this year than ever before. 
attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 


THE AVERAGE EARNINGS OF THE AGENTS 
OF THE | 


Standard Life Insurance Company 


OF PITTSBURGH .. .. 


Our 








The 


Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 
of Pittsburgh 


FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 








You Wish To Be Paid Well 


for your efforts. Producers receive 

liberal compensation under the 

Direct Agency Contract 
OF THE MANHATTAN LIFE 


A top-notch renewal income as- 
sured for years to come. 








Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 











WHAT IS OPPORTUNITY? 


As a rule something you create 
yourself, but working conditions 
helpa great deal. That is where we 
can help—if you can deliver. One 
or two openings of importance now 
—but only for the right men. You 
may be the man. It’s your move. 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


W. C. BALDWIN, President 
HOWARD S. SUTPHEN, Director of Agencies 
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UNITED L. & A. NEW CONTRACT 


INDEMNITY FOR TERM 





DOUBLE 





No Travel Restrictions—Conversion 
Provisions—Non-Forfeiture Options 
—Surrender Values 
The United Life & Accident Insur- 
ance Company of Concord, N. H., is 
issuing a double indemnity, life expect- 
ancy term policy, the conditions of 
which follow. This illustration is upon 
the basis of $10,000, age 35, at a premi- 
um of $165.40, with an expectancy of 
31 years. After one year in force, the 
policy is incontestable except for non- 

payment of premium. 
No Restrictions 


From date of issue this policy is sub- 
ject to no restrictions as to travel, re- 
sidence or occupation; provided, how- 
ever, that in event of suicide, while 
sane or insane, during the first year, 
the amount payable shall be the re- 
serve upon this policy. 

Grace in Payment of Premiums 

A grace of thirty-one days will be 
granted for the payment of each pre- 
mium upon this policy, after the first, 
during which grace this policy shall re- 
main in full force, subject to the deduc- 
tion of the forborne premium. 


Privileges of Conversion 


At any time prior to the expiration 
of 26 years from this date, provided 
this policy is in force, it may be sur- 
rendered to the Company and the in- 
surance thereunder be converted into 
Whole Life, Limited Payment Life or 
Endowment Insurance, for an amount 
not greater than the Single Indemnity 
under this policy, without medical ex- 
amination or other proof of good 
health, by exchanging this policy for a 
policy of the form selected then is- 
sued by this Company and at the rate 
of premium then charged by this Com- 
pany for policies of such form at the 
age attained. When such conversion 
is made, the Company will allow the 
net reserve, computed according to the 
American Experience Table and 3% 
per cent., upon this policy to be applied 
toward the payment of premiums upon 
such new policy so exchanged. 

Or, at any time prior to the expira- 
tion of five years from this date, pro- 
vided this policy is in force, it may 
upon surrender be so exchanged for a 
Whole Life, Limited Payment Life or 
Endowment Insurance policy, for an 
amount not greater than the Single 
Indemnity under this policy, upon a 
form now issued by this Company and 
ac the rate of premium now charged 
by this Company for policies of such 
form at the same age as this policy, 
with the same force and effect as if Is- 
sued on this day, provided the back dif- 
ferences in premiums, with interest 
thereon at 6 per cent. per annum, are 
paid in full to the date of such conver- 
sion and exchange. 


Re-Instatement 

At any time after this policy shall 
have ceased to be in force by failure 
to pay any premium or premiums, after 
the first, the Company will re-instate 
the same upon application by the in- 
sured, accompanied by proof of good 
health satisfactory to the Company 
and by the tender of all arrears of pre- 
miums, accumulated at interest at six 
per cent. per annum, annually com- 
pounded. 


Non-Forfeiture Options 

This policy, at any time after the 
first annual renewal premium shall 
have been paid, may if any such cash or 
paid-up term insurance value or term 
of extended insurance, respectively, be 
given in the table below, be surrend- 
— to the Company while in force 
cr: 

1. Cash surrender value; or 

2. Paid-up term insurance, without 
dcuble indemnity for accidental death, 
expiring upon the expiration of the 
term of expectancy; or 

3. Extended insurance for ten thous- 


and dollars, without double indemnity 
for accidental death. 

If no other election has been made 
by the insured in writing the insurance 
shall be continued in force as extended 
insurance. 

The amount of such cash surrender 
value, paid-up term insurance and the 
term of extended insurance (if any, re- 
spectively) shall be as per the follow- 
ing table: 


Number Term of 
Annual Paid-up Extended Ins, 
Premiums Cash Term For $10,000 
Paid Value Insurance Years Months 
ene $ $ 240 0 3 
i Aenaeus a 490 i 3 
C-a2058 wae 730 1 10 
_ ee 140 980 2 6 
DB yoeue 210 1,220 3 2 
re 290 1,470 3 8 
Saad 360 1,710 4 3 
Depend 430 1,960 4 8 
__ ee 510 2,210 5 2 
De Sinise 580 2,460 5 6 
Be kneae 659 2,710 5 9 
Oe vere es 730 2,950 6 : 
MS o00%s 800 3,190 6 3 
Be acees 860 3,440 6 4 
eee 920 3,670 6 4 
Be Suter 970 3,910 6 3 
aero 1,010 4,130 6 2 
ee 1,050 4,360 6 0 
i 1,080 4,570 5 10 


The values and terms of extension available 
at the end of each succeeding year will be 
computed on the same basis and will be fur- 
nished upon request. 

If election of one of the other options shall 
not have been made, the extended insurance 
option shall automatically take effect, upon 
failure to pay any premium upon this policy 
before the expiration of the grace. 

The foregoing values and terms of 
sion and the values and terms of extension 
available at the end of each succeeding year, 
shall be at least equavalent to the legal re- 
serve upon the policy at the end of the cur- 
rent policy year, less a sum not exceeding two 
and one-half per cent. of the single indemnity 
benefit and less any indebtedness to the com- 
pany on the policy. 

Immediate Benefit and Monthly Income 
Option 

If at any time the insured so requests the 
company in writing, and provided this policy 
be in full force and not then oainel and 
that there be no indebtedness thereon to the 
company, the amount payable hereunder at the 
death of the insured will, in lieu of a lump- 
sum payment, be paid to the beneficiary as 
follows: For each $1,000 payable under this 
policy at the death of the insured, there will 
be paid to the beneficiary an immediate ben- 
efit of $125 and thereafter a monthly in- 
come of $5 payable on the first day of each 
succeeding month for a period of twenty full 
years; namely, $1,325 in all; and in such case 
the monthly income benefits will not be com- 
muted by the company after the death of the 
insured during the lifetime of the beneficiary 
nor will the company consent to any assign- 
ment thereof without the previous written 
consent of the insured. Should the bene- 
ficiary, original or substituted, not survive the 
full period for which the monthly income is 
payable and if there be no contingent bene- 
ficiary, the monthly installments remaining 
will be commuted at three and one-half per 
cent. per annum, compound interest, and paid 
in one sum to the estate of the beneficiary. 

Mis-Statement of Age 

If the age of the insured be mis-stated in 
the application for this policy, the insurance 
hereunder shall be the amount which the pre- 
miums actually paid would have purchased at 
the published rates of the company at the true 
age of the insured. 

Assignment 

This company shall not be deemed to have 
any knowledge of any assignment of this _pol- 
icy unless the same, together with a duplicate 
thereof, shall have been delivered to the com- 
pany at its home office, together with this pol- 
icy for endorsement. The company will not be 
responsible for the validity of any assignment 
and due proof of interest must be tendered by 
the assignee on making claim. 

Change of Beneficiary 

Upon the written application of the insured 
to the company at its home office, while this 
policy is in force, accompanied by the policy, 
the company will at any time by endorsement 
hereon change the beneficiary to such person 
or persons as the insured may so designate, 
subject, however, to any assignment thereof. 
If any beneficiary shall die before the in- 
sured, the interest of such beneficiary shall 
vest in the insured. 


exten- 


This policy does not participate in, and the 
cost of this insurance to the insured in no 
way depends upon, the profits or surplus of 
the company. 

Privileges of Premium Payment 

The payment of the first annual premium on 
this policy continues the insurance thereun- 
der for the term of one year from the date 
hereof, i.e. until noon, the third day of Janu- 
ary, 1916, from which date it will be renewed 
as a double indemnity, life expectancy term 
policy expiring on the third day of January, 
1047, by the payment of an annual renewal 
premium of $165.40 in advance, and thereafter 
on each succeeding anniversary of the date of 
= policy up to and including January Third, 
1946. 








share MUTUALLY 


Under 1916 policies, Dividend Additions as 
increased in 1907, will not only be continued, 
but will hereafter share in the profits of the 
Company. 


All 1916 policies also provide that Paid-up and 
Extended Insurance values shall share in profits. 


The above profit sharing features are made 
“‘retroactive.’? Old patrons, holding participating 
policies, will receive the added benefits regardless 
of any contrary provisions in their policies. 


Union Central patrons always assured the max- 
imum, of present and future, service and benefits. 








Address ALLAN Waters, Sup’t of Agents, 


Che Union Central Life Ins. Cao. 


Jesse R. Ciark, President Cincinnati, Ohio 
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There Is Always Room At The Top 








Come with us and it won’t be so 
hard to get on. 
Live ones win among IZZERS 





| Write to J. L. BABLER, Gen’!] Manager Agencies 
a5 . 7 

) International Life 
ST. LOUIS 














A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MtiTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
39h reserve 
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GAIN IN ALL DEPARTMENTS 


NATIONAL LIFE, OF VT., REPORT 








President Howland Tells of Increases 
in Business Written—Money Paid 
Insured—lInterest Rates 





The annual meeting of the National 
Life of Vermont was held last wees 
In the last twenty-five years the com- 
pany has increased its income from $2,- 
102,295 to $10,385,260; its assets from 
$6,810,025 to $63,828,704; its surplus 
from $894,421 to $3,822,625 and its in- 
surance in force from $46,362,301 to 
$200,987,121. 

President Howland’s report follows: 
To the Policyholders: 

It is a painful duty to record the 
death on December 25, 1915, of the 
president of the company, Joseph 
Arend De Boer, for whose command- 
ing ability and tireless endeavor, un- 
remittingly devoted for more than 26 
years to the interests of the company, 
every policyholder is under a debt of 
obligation. Were it not for this great 
loss, the year 1915 would have been one 
of the most prosperous in the com- 
pany’s history. 

New paid for insurance amounted to 
$23,312,851, the largest ever written, 
while the total outstanding insurance 
on a paid for basis reached $200,987,- 
121, an increase of $6,361,754. Total 
assets now equal $63,828,704.98, an in- 
crease of $2,318,915.32. Interest and 
rents received amounted to $3,047,- 
082.30, an increase of $143,455.80. Pre- 
miums for insurance equalled $6,738,- 
925.12, an increase of $157,847.93. Con- 
siderations for life annuities decreased 
$91,982.20 and totalled $548,221.51. Pay- 
ments to policyholders amounted to $6,- 
859,702.53, an increase of $685,521.07. 
Provision is made in liabilities for the 
payment of dividends to policyholders 
in 1916 of $1,446,385.81, an increase of 
$144,277.83. 

At the July meeting of the directors 
an increased dividend scale was adopt- 
ed, being the fifth increase in the last 
eight years. 

Mortality 65.88 Per Cent. 

The mortality for the year was 65.88 
per cent. of the expected, while of the 
death claims paid in 1915 only 11 oc- 
curred within the first year of insur- 
ance, indicating exceptional care in the 
selection of risks. 

The interest earned on mean ledger 
assets reached 5.11 per cent., the high- 
est point in 20 years. 

The assets are valued on a market 
basis as of December 31, 1915, heing 
the most conservative test allowed by 
law, while the liabilities are computed 
so as to equal or exceed the most rigid 
requirements of every State. No other 
asset or liability measurements could 
be applied which would so conclusively 
demonstrate the company’s strength. 

In 1915 the company surpassed all its 
prior records in volume of premiums 
received, in volume of insurance writ- 
ten and paid for, in the amount of in- 
terest earned, in the amount paid to 
policyholders, in the amount of divi- 
dends paid and in the amount of divi- 
dends set aside for payment in the suc- 
ceeding year. 





HUFF TO WRITE A BOOK 





Will Tell Agents How to Sell Insur- 
ance—Produced $2.500,000 in 





Year 1915 
Perez F. Huff intends to write a book 
0’ instruction giving pointers for 
agents on how to sell insurance. His 


success in New York City with the 
Travelers, with which Company he be- 
came the leading producer in seven 
months’ time, has been so great that 
he will enlarge hig office. He said to 
The Eastern Underwriter this week 
that much of his time will be devoted 
to the training of agents. 

There is some question as to whether 
Harry B. Rosen, of the New York Life, 
or Mr. Huff, is the leading producer of 
life insurance business. Mr. Huff says 





that exclusive of group insurance he 
wrote personally $1,406,470 with the 
Travelers in 1915; that he produced 
$500,000 for the Union Central in 1915, 
and that he had additional production 
of $500,000, making his total produc- 
tion for the year about $2,500,000. 





HOW TO READ A NEWSPAPER 





Bankers Life of lowa, Tells Agents It’s 
Best Place to Look for 
Prospects 





The Bankers Life, of Iowa, has be- 
gun the publication. of a list of sure 
prospects. Chapter 1 is devoted to the 
daily newspaper. 

“Your daily newspaper is the best 
text book on prospects that you can 
buy at any price and it only costs a 
penny,” says the Company. “a @ 
werth nothing to you, however, unless 
you study it regularly, diligently, and 
‘ntelligently. Get the habit of making 
your newspaper surrender to you all 
‘he valuable information that it holds. 

“A daily newspaper is in truth a veri- 
table mine of gold nuggets for the in- 
surance solicitor. It discovers to him 
new people every day who are in the 
immediate market for life insurance. 
In discovering these prospects there is 
ne definite rule which you can follow. 
You simply must go through the papers 
2arefully and with your mind always 
xn the alert for the possible prospect. 
fou many find the name of a prospect 
2 the front page in big type or you 
nay find it hidden away in the city 
sviefs or on the want ad page. It may 
appear also in the society columns or 
again in the financial news. You must 
have your mind trained to know an in- 
surance prospect when you meet him 
in the columns of your daily news- 
paper.” 





HOME LIFE’S STATEMENT 

The fifty-sixth annual statement of 
the Home Life Insurance Company of 
New York (of which George E. Ide is 
president), shows that it has nearly 
$126,000,000 of insurance in force, an 
increase during the year of nearly $5,- 
000,000. The mortality experience of 
the Company has been quite satisfac- 
tory, being 69 per cent. of the expected 
mortality. The amount paid to policy- 


hcldergs and beneficiaries during the 
past year was nearly $3,500,000, in 


which is included dividends to policy- 
holders of $602,000. The assets have 
been increased over $1,300.000 and now 
amount to over $32,000,000. After pro- 
viding for all policy liabilities and the 
deferred dividend fund, the Company 
has a net surplus of over $2,000,000. 





TO PAY 442% INTEREST 

Following its custom of the past two 
years, the Equitable of lowa announces 
it will pay 4% per cent. interest on all 
funds left by policyholders with it, this 
applying both to dividends and to 
amounts which are being paid under in- 
stallment options. It is also announced 
that a discount of 4% per cent. will be 
allowed on all premiums paid in ad- 
vence for a period not to exceed five 
years. If a policyholder desires to pay 
in advance for a longer period, the 
Company will determine the amount of 
discount in each case. 

Hereafter participating supplemen- 
tary contracts will be issued, at option 
of the insured or beneficiary, on non- 
participating policies. This will place 
the settlement of these policies on the 
same basis as the participating policies, 
and is expected to prove of consider- 
able advantage to the agent in solicit- 
ing income insurance. 





ONE DAY OF GRACE 

An extra day is allowed after the 
thirty-day extension of time, in which 
tc make a payment due on a life insur- 
ance policy, is the ruling of the Kan- 
sas Supreme Court. This opinion was 
given in the case of Katherine Lichter 
against the Prudential. 


BOTH ON SAME BASIS 


The Executive Committee of the 
Equitable of Iowa at its meeting on 
January 4, 1916, authorized the issuing 
of participating supplementary con- 
tracts on non-participating policies at 
the option of the insured or beneficiary. 

This places the settlement of these 
policies on the same basis as the par- 
ticipating policies, and should prove of 
great advantage in soliciting income 


insurance under these non-participating 
forms, 


UNCERTAINTY OF LIFE 

A few days ago a leaflet was mailed 
to agents of the Equitable of Iowa giv- 
ing the history of two policies which 
became claims before the notes given 
in payment of the first premiums had 
matured, evidencing the great uncer- 
tainty of life, and the crying need for 
insurance. 





The new business written by the 
Philadelphia Life for 1915 was $3,903,- 
651. At the end of the year there was 
$25,463,641 in force. 





1845 


Insurance 


INCOME 


eT ee ee $ 26,899,013.71 
8,847 ,626.24 


Premiums 

Interest 

Income 
Source 


gd Rents... ...:.004-. 
Cer vcesersscreeseccecceee 1,110.00 
$ 35,747,749.95 


Supplementary Policy Claims.. 780,850.59 


ASSETS 
Cash on Hand and in Banks..$ — 2,456,504.86 
Loans on Collateral............ 3,050,000.00 
Bonds, Par Value......ccsccsee 46,246, 340.71 
Real Estate Mortgages........ 93,278, 586.80 
SNE RUN oct vee cbabedddades 2,962,924.23 
Loans on Policies.............. 37 464,375.75 


Railroad Stock acquired in re- 


a, eee 34,500.00 
Interest due and accrued and 
GENET GODUED iscddccnnsecaseecs 6,241,073.55 








SR TUE: io ddccicdaonvaceed $ 191,734,305.90 


Issued and Revived in 1915s.... 38,928 
'™n force December 31, 1915..... 316,679 
Increase in insurance in force 

CN POD csaccs sensssecesss 17,825 


holders, $4,826,569.51. 


or to any agent. 


Marcus L. Ward 
Fred’k Frelinghuysen 
Edward L. Dobbins 
J. William Clark 








The Mutual Benefit Life 


of Newark, New Jersey 


FREDERICK FRELINGHUYSEN, President 


Transactions of 1915 


Security Fluctuation and Real Estate Depreciation Fund, Market Value Basis.$ 
Total Contingency Reserve Funds, Market Value Basis 


INSURANCE ACCOUNT 


Paid to and Invested for Policyholders in 1915, in excess of Premiums Paid by Policy- 


The expenses incurred in obtaining the new insurance of the year amounted to only 
83 per cent., and the Total Insurance 
amount allowed by the insurance law of the State of 


Net Rate of Interest Earned on Invested Assets (Par 


A full report of the year’s business will be mailed upon 


DIRECTORS 


John O. H. Pitney 
John R. Hardin 
Peter Campbell 
William M. Johnson 


1916 


Company 


DISBURSEMENTS 
CEE siccsiccucceesbced $ 7,415,847.06 
IIE « cic secicscksadunvaas 1,735,996.18 
"Serene 143,208.34 
Surrendered Policies .......... 4,549,318.89 
UNE cineeteiansabandebane 5,502,769.06 








Total Paid Policyholders....$ 19,347,140.43 
Taxes, Fees and Licenses..... 620,522.95 | 
Insurance Expenses (excluding 

axes) 


3,431,745-52 


Investment Expenses (exclud- 


a ees 328,583.08 
Premiums on Bonds Purchased 111,883.33 
Reduction in Book Value of Se- 

CUINOE \ oittcceceudthescsnbece 145,178.30 
Profit and Loss (Balance)..... 28,071.80 
Income Taxes withheld at 

WD = asvncsdsdseabbicseukeaen 1,042.00 


$ 24,014,168.40 


Supplementary Policy Claims 463,531.13 
sete ceswivetwecbaebberee $ 24,477,609.53 


12,050,901.01 


LIABILITIES 


ete TOE A cchctasensiaecws $ 170,508,133.00 
Other Liabilities ... 5535,354-83 


Regular Dividends P 
5,784,889.98 


1916 
1,156,978.00 





Special Dividends Payable in 
» ep MTL ere eee 
Contingency Reserve Funds: 
Suspended Mortality Fund, 
$4,464,445.00; Dividend Equal- 
ization Fund, $218,527.47; Se- 
curity Fluctuation and Real 
Estate Depreciation Fund, 


$4,065,977.62 8,748,950.09 


$ 191,734,305.90 
2,752,961.26 
7»435,933-73 


Policies, Insuring 


766,501 ,092.00 


Expenses to only 68 per cent. of the 
New York. 

Values) 1915, 4.76%. 
request to the Home Office 


Edward E. Rhodes 
James S. Higbie 
Samuel W. Baldwin 
Henry G. Atha 
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| Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 
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William Avon Fraser is 
Why Boys the youngest policyhold- 


» Should er of the Central Life of 
Insure Des Moines. He is four- 
teen years old. In the 

Central Life “Messenger” for January 


he tells why he took out this insurance. 
His story in his own language follows: 

I will be fifte.n years old before next 
April. I took out a twenty year endow- 
rient policy last fall. I would not have 
thought of getting insurance had it not 
been for my father for I could not have 
paid for it without his help. As I am 
the youngest policyholder of the Cen- 
tral Life Assurance Society, I naturally 
wculd feel that it is proper for a young 
man to take insurance early. Why? 

First: A twenty year endowment 
furnishes a safe place to put money 
which might otherwise be spent fool- 
ishly. 

Second: In twenty years, it will be 
matured with an interest or about $140 


Third: If at my death, I had no in- 
surance, my parents would receive 
nothing for the care they gave me. 

Fourth: The money received from 
insurance would later buy me a home. 
Our home in Missoula was bought with 
insurance taken out by my father when 
he was a boy. I realize that the time 
will soon come when I no longer will 
be a boy but must take my place in the 
world as a man. 

Fifth: If I myself do not draw the 
face of the policy in cash, I may have a 
menthly pension from my insurance as 
long as I live. 

” + 7” 


The annual report of a 

Annual life insurance company 
Report an is a good business-get- 
Aid in Selling ter in the hands of an 
intelligent agent. The 

New York Life reports that Orman W. 
Ewing, a member of its $200,000 Club, 


closed $84,500 insurance, largely with 


per thousand. I will get this before I 
the aid of the annual report. 


am 35 years old. 





LIFE EXPERIENCES OF 100 AVERAGE MEN 


From American Bankers Association 


100 men at age 25, at the threshold of life—healthy, vigorous, 
of good mental and physical capacity—but with no means ex- 
cept their own ability to support themselves. 

10 years later 5 have died; 10 have become wealthy; 10 are 
in good circumstances; 40 have moderate resources; 35 have 
not improved. 

10 years later, these men having struggled with the  vicissi- 
tudes of life, what do we find? 

11 have died, making a total of 16; all but 3 of those who 

had anything have by this time lost all their accumulations, 
leaving only 3 wealthy; 65 are still working and self-support- 
ing but without any other resources; 15 are no longer self- 
supporting—a few of these still earn something, but not suffi- 
cient to be considered self-supporting cases—illness, accidents. 
reverses. 
10 years later 4 more have died; 20 are now dead; of the 
others one hag become very rich; 3 are in good circumstances 
(1 of the 3 who were wealthy at age 45 lost, but another of 
the other 65 became wealthy). 

46 are still working for a living—not having been able to 
accumulate anything; 30 are now more or less dependent upon 
their children or relatives or charity for support; some of 
these may be able to do some kind of light work but they are 
replaced by younger men. 

10 years later—16 have died during this period, making a 
total of 36 out of the 100. Of the remaining, 1 is still rich, 4 
are wealthy (1 of those who lost everything before 45 has re- 
gained his hold and becomes wealthy), only 6 are still self- 
supporting but are compelled to work for a living; the others 
(54) are dependent on children, relatives or charity. 
Survivors, 10 years later, 63 are dead, 60 of whom left no es- 
tate; 2 of the 5 rich men have lost out. The rest are de- 
pendent upon their children, relatives or charity. From now 
on the old fellows will die off rapidiy, but their financial con- 
dition will not improve, and 95 per cent. of them will not 
have sufficient means to defray funeral expenses unless in- 
sured. 

What Is the Result of All These Conditions? 

The Surrogate’s Courts show that only 3 men of every 100 
who die leave an estate of $10,000, and over 15 others leave 
an estate from $2,000 to $10,000; 82 of every 100 who die leave 
no incomefproducing estate—no tangible asset—with the re- 
sult that out of every 100 widows only 18 are left in good or 
comfortable circumstances; 47 others are obliged to go to 
* work and often lack the average comfort of life, and 35 are 
left in absolute want and must largely depend upon charity to 
live. 

Yet in 1914 we spent $520,000,000 for tobacco and $1,720,- 
000,000 for alcoholic beverages, not mentioning the millions 
expended for other luxuries. 


Age 25. 


Age 35. 


Age 45. 


ol 


Age 5 


Age 65. 


Age 75. 











MASSACHUSETTS HEARINGS 
The joint insurance committee of the 
Massachusetts legislature began its 
public hearings last Tuesday, a number 
of minor bills being disposed of. Sena- 
tor McLane is chairman and the im- 


pression that the committee gives is 
cne of confidence that it will handle 
matters which come before it with in- 
telligence. Two fraternal bills came 
up, One (Senate 15), backed by the 
National Fraternal Congress. 


SCOVEL TO LECTURE 





University of Pittsburgh Course—Din- 
ner of Pittsburgh Life Underwrit- 
ers’ Association Saturday Night 





It was announced at the dinner of 
the Life Underwriters’ Association of 
Pittsburgh on Saturday night that 
Charles W. Scovel, of the Northwest- 
ern Mutual, will deliver a number of 
lectures in the insurance course of the 
University of Pittsburgh, under aus- 
pices of the local association. The 
dates and subjects follow: 


“February 14, “History and Growth 
of Life Insurance.” March 1, “Ser- 
vices to the Community.” March 13, 
“Organization and Administration.” 
March 27, “The Life Insurance Policy.” 
April 10, “Services for Family or Es- 
tate.” May 1, “Services for Old Age 
and for Business.” May 15, “The 
Agent;” showing the necessity and na- 
ture of his service, his traits, training 
and opportunity. 

In addition to the lectures there is 
class instruction under the direction 
of Professor Flocken. One difficulty 
commonly found in this line of insur- 
ance education ig the lack of teachers. 
As a rule college faculties do not pos- 
sess men competent by study and ex- 
perience to teach insurance. That is 
the reason why, in most of the cities 
where such courses have been inaugu- 
reted, lecturers have been furnished 
Ly the home officers and agency forces 
of life companies. 

Ira G. Flocken, tutor, described the 
nature and intent of the class work, 
and Charles K. Brust, retiring presi- 
dent of the association, gave an in- 
stance of its practical value to stu- 
dents. After taking a _two-months’ 
course, said Mr. Brust, one young man 
paid for $155,000 of new business as a 
part-time agent and has decided to de- 
vote his whole time to life insurance. 
Arthur C. Nickel, the successful stu- 
dent, was invited to the floor to relate 
his experience. He told of the knowl- 
edge and enthusiasm instilled into him 
by the Pitt. course, and urged others to 
go and do likewise. 





WROTE $2,093,750 


The Farmers’ National Life, of Chi- 
cago, gained 25 per cent. more insur- 
ance in 1915 than the Company esti- 
mated the latter part of December. The 
actual writings were $2,093,750. The 
Company made a heavy reduction of 
expense during the last few months of 
the year. 





1865 --- Fifty-One Years Old --- 1916 





Unexcelled In 


Favorable Mortality 


AND 
Economy of Management 


The 
Provident Life 
and Trust Company 


OF PHILADELPHIA 





Rates of Premium Extremely Low and 
still further reduced by 
Annual Dividends 








THE 
First Mutual 


Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible se- 
curity, with a safe, equitable con- 
tract. 

FINANCIAL STATEMENT 

Assets, Dec. 31, 

1914 ..........$70,163,011.03 

Liabilities ........ 65,159,426.58 


Surplus .......... $5,003,584.45 


ALFRED D. FOSTER, President 
D. F. APPEL, Vice-President 
J A. BARBEY. y 

ILLIAM F. DAVIS, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager 
141 Broadway, New York 








The “Home Life” 


The fifty-fifth annual state- 
ment of the Home Life Insur- 
ance Company, of which 
George E. Ide is President, pre- 
sents a record of substantial 
benefits to its pojicy-holders 
during the year and a solid 
growth in financial strength. 

Assets increased to $30,- 
631,248.70 after paying to 
policy-holders $3,110,507 in- 
cluding dividends of 


$571,024 


The insurance in force was 
increased by $4,533,420 and 
is now 


$120,893,433 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Acts. 
256 Broadway, New York, N. Y. 











S. SAMUEL WOLFSON 


District Manager 


Equitable Life Assurance Society 
43 Bible House New York City 





AGENTS WANTED - 








Life Insurance and Texas 





States. 








Texas has more than four million people, made up of 
home grown. population and the best selections from other 
They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
state are uninsured, and several times that number inade- 
quately insured. We want ten or a dozen more good field 
men to tell them about the Southland Life. 


Address HOME OFFICE, - 


DALLAS, TEXAS 
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HEAR HORNER AND HOFFMAN 


N. Y. UNDERWRITERS’ ASSN. MEET 








Ww. E. Bilheimer, E. A. Woods and J. L. 
Shuff to Speak Here on Wash- 
ington’s Birthday 





The Life Underwriters’ Association 
of New York at its meeting on Tues- 
day put itself on record as favoring the 
placing of the health station on Ellis 
Island, New York Harbor, under Fed- 
eral supervision, and instructed Presi- 
dent Priddy to send a telegram to that 
effect to Governor Whitman on Wed- 
nesday. This action was taken at the 
suggestion of Fred L. Hoffman, statis- 
tician of the Prudential, who was one 
of the speakers of the evening. 

Annual Meeting February 22 

It was announced that the annual 
meeting of the Association would be 
held on February 22 in the grand ball 
room of the Hotel Astor. President 
Priddy urged that every member of the 
Association take advantage of Wash- 
ington’s Birthday and attend that meet- 
ing. He announced that the speakers 
would be Edward A. Woods, of Pitts- 


purg; John L. Shuff, of Cincinnati, and 
William E. Bilheimer, of St. Louis. 


President Priddy also said that he 
had met Warren M. Horner of Indian- 
apolis on the street that day and had 
persuaded him to talk at the dinner, 
though Mr. pogo was scheduled to 
take a train at 8:¢ Mr. Horner read 
a paper on “Is Strict Conformity to 
Ethical Principles Compatible With 
Big Business Getting?” that he had pre- 
pared for delivery to the Minneapolis 
Association. 

Dr. Hoffman’s Talk 

Dr. Hoffman opened his address with 
remarks on the object of the majority 
of agents in soliciting life insurance as 
seen from his own personal experience. 
The major portion of his address, 
though, was devoted to the chronicle 
of the work done by the public health 
department of the United States Gov- 
ernment. He said that the success of 
this effort exceeded that of any other 
country. He told of the work that had 
been accomplished in reducing the mor- 
tality from yellow fever, malaria, tub- 
erculosis, pneumonia and the work now 
being promulgated for the prevention 
of cancer. He referred to the Pan- 
American congress and said that as 
soon as the health conditions of the 
Central American and tropical cotn- 
tries had been placed under control, 
the life insurance companies would no 
doubt discontinue the extra rating 
placed upon policyholders contemplat- 
ing a trip to the torrid zone and that 
the companies would probably enter 
those countries for business. 

Mr. Horner’s Speech 

Mr. Horner said in part: 

“We are a part of the greatest busi- 
ness known to the modern world. 
Sound life insurance offers to the peo- 
ple of this country, or any other coun- 
try, a system of finance which, in its 
relation to humanity, does do more, 
and will do more, if carried out to its 
logical conclusion, in the conservation 
of life, than any other human agency, 
and is now, because of the peculiar 
business fabric of this country, more 
important to the people than anything 
but the air they breathe and the food 
they eat. I do not except religion, be- 
cause religion is not any good unless 
the principles and the benefits of sound 
life insurance, go with religion. I mean 
the religion in its ethereal sense, be- 
cause we can carry the religion of the 
fatherhood of God, and the brotherhood 
of man into the business of life insur- 
ance, and the farther we carry it, and 
the higher the ethical procedure, the far- 
ther we will go in providing protection 
for widows, orphans and other depend- 
ents, and the declining years of all. 

“You know that this characteriza- 
tion of the business of sound life in- 
surance is not visionary, fanatical, or 
even extravagant. You know that the 
same condition of mismanagement and 





inefficiency which creates mendicants 
in the city of London, exists in an 
analogous state in some degree, in the 
incompetency characteristic of the life 
insurance business of the United States, 
and is responsible for altogether too 
many alms takers in the agency de- 
partment of the business. 

“Tf you agree with this characteriza- 
tion of the life insurance business, then 
it must of necessity, be that such a 
business can only be conducted by men 
who conceive its true scope and im- 
port; men who have a vision; men with 
imagination; men who desire to serve; 
and who,—while serving their own 
ends,—want to do the most for others; 
men called to the profession, and who 
recognize that a wage is a means of 
livelihood, not a reason for service, and 
who recognize that the wage can only 
grow as the service to others is in- 
creased, and as they recognize the fun- 
demental principles of the business, 
and realize that they cannot take any 
more out of it, than they put in, of 
earnest, manly effort. 

Part-Timeism 

“A gentleman, very prominent in the 
life insurance world, in expressing him- 
self with regard to part-timeism in life 
insurance, has recently given utterance 
to the idea that the banker is a right- 
ful part-time agent for life insurance; 
and I say to you to-day, that such ut- 
terances are turning our faces to the 
rear, instead of forward on the battle- 
line of progress. 

“That a banker has no more right, 
outside of constructively advising life 
insurance as an economist, to place life 
insurance, and take a commission there- 
for, than any other individual, high or 
low, that is not engaged in the busi- 
ness, and it is just as vicious, unjust, 
unethical, and detrimental to the prog- 
ress of the business, for him to act 
as agent or for him to take a commis- 


sion, as it is for any other man. And 
I say to you, and I feel that there is 
little room for you to misunderstand 


my position, to wit: 
Efficiency 

“That efficiency in management at 
the home office, proper standardization 
there and in the field, will accomplish 
for you and everybody, here and now, 
in regard to this business, that which 
is acknowledged to be the ultimate 
goal, the professionalization of field 
representation, predicated upon right- 
ful selection by the company and man- 
ager, and examination by the State. 
That we do not need, should not have, 
and do not want the ‘banker crutch,’ 
nor any other part-time crutch; but we 
do want education for efficiency, in our 
own ranks, with the co-operation of 
educational institutions and the right- 
ful use of printer’s ink, which will carry 
the message of life insurance to the 
people, and it will be an enlightened 
message;—an effective one, one which, 
backed by standardized agents, will be 
far more effective in service and ac- 
complishment, both in securing to the 
people adequate protection, and in 
bringing about corrective measures and 
sane laws.” 





SOME REMARKABLE INCREASES 





Missouri State Life’s Assets in Eleven 
Years Have Shown Increase of 
955 Per Cent. 





The Missouri State Life made the fol- 
lowing increases in 1915: In policy re- 
serves, $1.216,194; in admitted assets, 
$1,489,291; in insurance in force, $13,- 
515,999. The manner in which this 
Ccmpany has grown is demonstrated 
by the following figures: 

On December 31, 1904, the Company 
had assets of $662,561; insurance in 
force of $10,135,564. On December 31, 
1914, the admitted assets were $10,511,- 
516; insurance in force $93,364,394. In 
eleven years the Company’s admitted 
assets have increased 1,711 per cent.; 
its guarantee fund to policyholders has 
increased 1,437 per cent.; its insurance 
in force has increased 955 per cent.; 
certainly remarkable figures. 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
the Company By the People 
_ For the People 


The Daily Average of the Company’s 
Business during 1914 was: 
626 per day in Number of Claims Paid 


8,040 per day in Number of Policies 
Issued and Revived. 

$1,708,728 per day in New Insurance 
Issued, Increased and Revived. 

$305,754.00 per day in Payments to 


Policyholders and Addition to Re- 
serve. 


$161,826.87 per day 
Assets. 


= wee 


in Increase of 


JOHN R. HEGEMAN, President 








Southern Life 


Lisbilities lntiink eniatéeveeetenssee 
Capital and Surplus 
Insurance in Force. 


Is Paying its Policyholders over . 





ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
OLDEST - LARGEST - STRONGEST 


Insurance Company 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
CONDITION ON DECEMBER 31, 1014; 


$8,324.57 
10,67 et 
27,65 
99,256, at 00 
15,428,983,48 


--$1,250,000.00 annually 


1,1 
9,4 
1,7 


GOOD TERRIT ORY FOR | ‘LIVE AGENTS 








never before encountered 


as are offered by 


WILLIAM N. COMPTON 


General Agent 
Metropolitan District 


St. Paul Bidg., 220 Broadway 
NEW YORK, N. Y. 


OF THE 





DETERMINATION and ENERCY 


such OPPORTUNITIES for 


LIVE ACENTS 


the Policy Contracts 
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E INSURANCE COM 
OF BOSTON MASSACHUSETTS 











W.D. Wyman, President 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 
Berkshire Life Insurance Company 


of Pittsfield, Mass. 
Inc. 1861 


New policies with modern provisions 


Attractive literature 
W.S. Weld, Supt. of Agencies 











Work And Win With Us 


Peoria Life Insurance Company 


PEORIA, ILLINOIS 
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Entered as second-class matter Jan- 


uary 4, 1907, at the Post Office at New 


York, N. Y.; under the act of Congress 
of March $8, 1879, 


COMPULSORY HEALTH INSURANCE 

Senator Mills has introduced in the 
Now York legislature the health insur- 
ance bill of the American Association 
for Labor Legislation. Forty per cent. 
of the cost of the insurance will be 
borne by the workmen. The state will 
bear 20 per cent. of the cost, the em- 

The bill applies 
and to all others 


ployers 40 per cent. 
to manual laborers 
earning less than $100 per month, 
Benefits to insured workers will in- 
clude medical, surgical, and nursing at- 
tendance, medicine and surgical sup- 
plies, cash benefit for a maximum of 
tv.enty-six weeks of the year, and a 
limited funeral benefit. Local health 
associations created unde~ the pro- 
posed act for the administration ot 
those benefits would be under the joint 
control of employers and insured em- 
ployes. 

The bill is important, not only in it- 
self, but because it is the forerunner 
of the introduction of similar bills in 
all legislatures, and it is the general 
opinion that the compulsory health 
legislation will be as popular with leg- 
legislation. 
principal ob- 


is'ators as compensation 

Curiously enough the 
jection so far has come from spokes- 
men for medical practitioners, who say 
that in a democratic nation the value 
oY such legislation is yet '* be demon- 
strated; that wages here are higher 
than in Europe, and that there are 
many objections that will arise in this 
country to the successful carrying out 


o* the scheme. The situation is diag- 


nosed as follows by the New York 
“Medical Journal”: 
Should such a measure receive 


the approval of our legislature it 
will create a number of vital prob- 
lems for the medical profession 
and will call for fundamental ad- 
justments to the newly created 
conditions. The British medical 
profession did not realize this un- 
til the bill had been passed in 
Parliament, and then they protest- 
ed loudly. It is important that se- 
rious study be given to the meas- 
ure on the part of the profession 
before it becomes a law in this 
State. 

There is one glaring shortcom- 
ing in both the German and the 
English laws that should be im- 
proved in our practice if we adopt 
social insurance here, and that is 
the lack of provision for the ser- 
vices of specialists and the lack of 
use of medical institutions, such as 
dispensaries, which, like hospitals, 
should be made integral parts of 


the scheme of efficient medical 
work. If we ever adopt a sgick- 
ness insurance law we should try 
to remedy this and other short- 
comings of the European state in- 





surance schemes. 
RATING BILLS 
The numerous bills to regulate fire 


insurance rates are not confined to any 
particular section of the country. Lit- 
tle sympathy is in evidence for the con- 
scientious efforts of the fire companies 
to bring about scientific rate making. 
Any section that thinks its rates are too 
high can find a legislator who will lend 
a willing ear to the grievance. In 
South Carolina the dissatisfaction with 
current rate making is State-wide, not 
local, and the anti-compact bill there 
is so drastic that it will be difficult for 
companies to breathe in South Carolina, 
let alone exist, if it is enacted. The 
Rhode Island agitation seems local to 
one section of Providence. 

In New Jersey there is a sentiment 
for some sort of a review from the 
Atlee Brown rates which are filed with 
the Commissioner of Banking and In- 
surance. A review of this kind is mere- 
ivy another name for State rate-making. 

Much as has been the local agency 
dissatisfaction with the remuneration 
feature of the Kentucky Insurance 
Commission, the rating end seems to 
have considerable to commend it. The 
State insurance board is given no power 
to make schedule of rates. It can op- 
tain reports on experience by classes 
under the rates made by companies 
through their actuarial bureaus; it can 
hear complaints and obtain redress. It 
is provided that there should be no in- 
crease in rates for two years except for 
increase in hazards. No reduction un- 
less companies voluntarily make reduc- 
tions, or where improvement of the 
tisk calls for it under the hazard. 


PLATE GLASS CHANGE 





Edward T. Shipman, Now of Travelers, 
is Succeeded in New England by 
Charles Carr 





Edward T. Shipman, for several years 
manager of the plate glass and acci- 
dent and health departments of the 
New York branch office of the New 
Mngland, started with the Travelers 
Indemnity on Monday as manager of 
the plate glass department of its New 


York office. 
Charles Carr, who has been plate 
glass manager of the Southwestern 


Surety and was manager of the plate 
glass department of the Preferred Ac- 
cident prior to the re-insurance of the 
Preferred’s plate glass business, has 
been appointed to succeed Mr. Shipman 
as manager of the plate glass and acci- 
dent and health department of the 
New York office of the New England 
Equitable. 
TO BE A STOCK COMPANY 

The New York Casualty Co., of Buf- 
falo, N. Y., is being examined by the 
New York Insurance Department. The 
Company intends to re-organize on the 
stock basis. 





A bill was introduced at Albany last 
week giving an injured workman the 
right to designate his own physician 
in case he is injured and entitled to 
the benefits of the compensation law. 





introduced in the 
Massachusetts legislature to prohibit 
liability companies from becoming 
subscribers to the Massachusetts Em- 


A bill has been 


ployes’ Insurance Association, 








The Human Side of Insurance 


























SUTPHEN 


HOWARD §&. 





who has been 
manager of 
Life and 


Howard S. Sutphen, 
made vice-president and 
agencies of the Pittsburgh 
Trust Co., has demonstrated unusual 
abilities in managing agency affairs. 
He began with the Prudential on June 
21, 1895, after leaving school, and was 
placed in the mailing department of 
that Company. Agency work interest- 
ing him he secured a position in the 
ordinary department, and after a few 
years of clerical experience he was 
made assistant division manager of the 
Eastern Division of the Ordinary 
Agencies Department. This was in 
June, 1906, and he served in that ¢a- 
pacity until the latter part of 1910, 
when he went with the Pittsburgh Life 
and Trust as director of agencies. In 
his new position Mr. Sutphen’s activi- 
ties will continue to be given to the 
agency affairs of the Company. 

* * ~ 


Harrison Clarkson, who claims to be 
the oldest active insurance man _ in 
Kansas, celebrated his 83rd_ birthday 
on January 19. He was deputy State 
superintendent of insurance when the 
present department was organized and 
later became State superintendent. He 
organized the Advisory Rate Bureau 
for Kansas and Oklahoma, and has 
been doing the job printing for these 
departments for a number of years, 


during which time he has also been 
connected with the Aetne Fire Insur- 
ance Co. 
ea oe * 
Charles R. Gantz, general agent of 


the State Mutual Life Assurance Com- 
pany at Baltimore, Md., entertained 
the Maryland agency staff at dinner at 
the Baltimore Country Club on _ the 
evening of January 8. This dinner has 
become an annual affair in the history 
of the agency, and is looked forward 
to each year with a great deal of in- 
terest by the men. A letter was read 
from President Wright, in which he 
congratulated the agents on the splen- 
did gain in new business for 1915 over 
the previous year. The business of 
this agency has steadily increased and 
is well at the top as compared with 


other companies of the same size in 
the State of Maryland. 
* * * 


Samuel L. Dinkelspiel, for years 
famous as a chain-lightning and spec- 
tacular life insurance producer, but 
who has been living in Europe some 
years, has returned to this country. 


“at one 


James F. Gannon, Jr., a young Jersey 
City insurance agent and lawyer, has 
been retained by the Corporation Coun- 
sel to assist in the fire insurance rate 
investigation there. He is counseling 
Commissioner Hague, of the Public 
Safety Department, who has been at- 
tacking the companies in the news- 
pupers. That Commissioner Hague 
needs some expert counsel is demon- 
strated by his public statement that be. 
fcre he got through he would put Jer- 
sey City in the same classification ag 
Newark, i. e., A, Jersey City being B. 
“Possibly I'll boost it to Class AA.” 
When told there was no AA class he 
said he would see to it that an AA 
class was specially created for Jersey 
City. In view of the city’s weak water 
pressure it would be lucky to get above 
Class B. 

a * * 

Frank P. Manly, who has been elect- 
ec president of the Indianapolis Life, 
was the principal organizer of the Com- 
pany and its vice-president until the 
resignation of Albert Goslee, of Lafay- 
ette, Ind. Mr. Goslee retires because 
he believes that the chief executive 
should be located at the home office. 
Mr. Manly has been with the Indianap- 
olis Life for ten years, winning his pro- 
motion to be head of the Company by 
hard work and _ intelligence. Before 
gcing with the Indianapolis Life he was 
with the National Life of Vermont and 
the Mutual Life. Edward B. Raub, who 
has been general counsel of the Com- 
pany, has been elected vice-president. 


* + * 
Colonel Charles E. Thompson, of the 
financial department of the Connecti- 


cut Mutual Life, is celebrating his forti- 
eth anniversary with the Company. He 
entered its service in the bond and 
mortgage department. He got his title 
in the National Guard, forming Compa- 
ny K, Hartford. For five years he was 
a lieutenant-colonel of the National 
Guard. 
ae a ca 

David Van Schaack, manager of the 
department of publicity “for the casu- 
alty department of the Aetna Life In- 
surance Company, divided the gather- 
ing at the Hotel Astor, Monday night, 
which came to honor Vice-President 
Walter C. Faxon, into two classes: 
first, “The men who go out and get the 
and, second, 


money and. bring it in,” 
“Those who can take care of the 
money after it comes in.” 

* * * 


Alfred B. Stembridge, a well-known 
life insurance man in Boston, and for 
some years a member of its life under- 
writers’ association, died suddenly last 


week from pneumonia. He was an 
Englishman, originally an _ ordained 
minister, whose Yorkshire accent was 


us pronounced ag it was when he first 
came over, twenty years ago. He was 
time a good producer for the 
Columbian National and other compa- 
nies, and the heartiness of his laugh 
was one of his best assets. 

_ + ” 


T. Louis Hansen, superintendent of 


agencies for the Germania Life Insur- 
ance Company at New York, spent 
Saturday with the Davenport agency 
ferce. A banquet was held at the 
Plackhawk Hotel, at which covers 
were laid for 20. At the conclusion of 
the banquet an enthusiastic agency 


meeting was held, which was also at- 
tended by the former manager, Adolph 
Priester, addresses being made by Mr. 
Hansen and the manager of the local 
agency, George W. Cannon, with re 
sponses from most of those present. 
A special contest for new business was 
inaugurated, to cover the four weeks 
ending February 21, next, on which 
date Mr. Cannon expects to leave for 
New York to visit the home office of 
his Company, accompanied by his son, 
Wilbur. 
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Fire Insurance Department 


COMPANIES WIN SMOKE LOSS 


IN McLAUGHLIN CASE 
Experts in $70,000 Claim Differed as to 
Estimates on Wearing Apparel 

and Pictures 





DECISION 





A jury in the United States Circuit 
Court decided on Saturday in favor of 
the companies in the action brought by 
the wife of former Police Inspector Mc- 
Luughlin, of New York City, who is 
pow running a detective bureau. This 
is the case where a Claim of $70,000 had 
been made for smoke damage, the com- 
panies alleging that the claim should 
not have been more than one-tenth of 
this amount. 

The summing up by Mr. 
Cardoza & Nathan, counsel for 
pies, and Mr. Ellison, counsel 
plaintiff, was unusually interesting. 

Fifth Avenue Experts Testified 

The fire was in a store room in the 
house of the McLaughlins. The bulk of 
the claim was for wearing apparel and 
pictures that it was claimed were great- 
ly damaged. Mr. Nathan pointed out 
that neither Mrs. McLaughlin or her 
daughters had come to court so they 
cnld be examined about the prices 
they had paid for the gowns. Repre- 
sentatives of the best stores on Fifth 
avenue and Fifty-seventh street had 
testified that the figures of the Mc- 
Laughlin estimates were greatly exag- 
gerated. Mr. Nathan said that Mrs. 
McLaughlin had not been to a theatre 
at night for some time, nor did she go 
out to dinners, although it was claimed 
that the gowns burned were very valu- 
able. There was also the same dis- 
cepancies in values between the pic- 
ture experts. 

Says Large Values Should Be Inspected 

Mr. Ellison said at the opening that 
he thought it strange that if there were 
$60,000 insurance on contents of a house 
that insurance companies did not make 
an inspection of the premises after is- 
suing the policies to see that the values 
were all there. He contended that the 
McLaughlin experts had estimated the 
damage at more than did the McLaugh- 
ling themselves. He said that the fire 
was much more serious than the com- 
panies alleged. He declared that his 
event had several hundred pictures in 


Nathan, of 
compa- 
for 


the house, that one witness had testi- 
fied that these pictures were hung 
everywhere except on the ceiling, and 


that the damage was all that his client 
claimed. 

The judge’s charge to the jury took 
about twenty minutes and some of the 
interesting features of it will be printed 
in The Eastern Underwriter of next 
week. 

This trial started on January 3, and 
was concluded on Saturday. Manager 
Greer, of the General Adjustment Bu- 
reau, and L. C. Dameron, of the Na- 
tional, were the committee represent- 
ing the -seneiniaent 





GOES WITH PYRENE 
William Guerin, Former Fire Preven- 
tion Bureau Chief in New York, 
Heads Engineering Department 





William Guerin, former chief of the 
Bureau of Fire Protection in New York 
City, and chairman of the Fire Preven- 
tion Committee of the Safety First Fed- 
eration of America, has been appointed 
se of the Engineering Bureau of the 

yrene Manufacturing Co, He says he 
IS going to do his best to reduce the 
$250,000,000 annual fire waste. In a 
Statement he says: 

“With the co-operation of the Pyrene 
anufacturing Company, I will have 
teat to at, with me engineers compe- 
Sameats Slve expert advice and to make 
col ons for the purpose of fire pre- 

ion. The Pvrene Manufacturing 


M 








Company will make and sell a complete 
line of fire department supplies. Each 
and every article sold will be person- 
ally examined and tested by myself, 
and will bear the label ‘Passed by Chief 
Guerin.’ Heads of households and those 
irterested in schools, factories, shops, 
offices, mills, churches and theatres— 
fire chiefs and all who are engaged in 
the work of fire prevention, are invited 
to write to me for advice and assist- 
ance in connection with their individ- 
ual problems.” 


CHARGE DISCRIMINATION 





Young & Simon, Washington, Allege 
Favoritism in Promulgation of 
Rates—Companies Back Plaint 





The American of Newark has filed 
charges with the Eastern Union com- 
mittee having jurisdiction in the Dis- 
trict of Columbia against the local un- 
derwriters’ association of Washington, 
alleging discrimination by that associ- 
ation against the local agency firm of 
Young & Simon, which controls sever- 
al department stores. The other com- 
panies in the Young & Simon agency, 
including State of Pennsylvania, Law 
Union & Rock and General of Paris, 
are said to be behind the agency in 
their attitude. 

So far as The Eastern 
can learn, the charge is principally 
based on developments following the 
rromulgation of a new rate on the Gol- 


Underwriter 


denberg department store, Young & 
Simon alleging that they do not get 
beard rate information concurrently 


with some other insurance offices. 





TO WRITE AUTOMOBILE 





Fire Association Amends Its Charter— 
John Gribbel, President of Union 
League, a Director 

The Fire Aovectation at its annual 
meeting adopted a resolution to accept 
the provisions of the new general in- 
surance law of Pennsylvania, approved 
June 1, 1911, and also the provisions of 
the State constitution adopted in 1874, 
in order to amend its charter by adding 
to it authority to engage in general 
lines of insurance permitted to fire in- 
surance corporations, such as automo- 
bile, hail, marine, sprinkler leakage and 
ternado risks. 

John Gribbel, president of the Union 
League of Philadelphia and one of the 
}roprietors of The Public Ledger, was 
elected to succeed the late William T. 
Tilden as a director. Mr. Tilden was 
also a former president of the Union 
League and was succeeded in that 
office by Mr. Gribbel. Mr. Gribbel is 
also a large manufacturer of gas-mak- 
ing appliances and a large owner of 
securities of gas-making plants in the 
United States. He is widely known as 
a collector of art objects and rare 
bcoks, of which he has a notable col- 
lection. 

ALL WENT WELL AT COOL DINNER 

Glens Falls, N. Y., Jan. 24.—The din- 
ner to Charles Hoyt Smith, of the 
liverpool & London & Globe, given by 
Charles W. Cool, a local agent who 
cherishes the friendship of specials 
and whose friendship is cherished by 


specials, was a real success. The fol- 
lowing attended: 

F. F. Buell, Agricultural; H. E. Max- 
son, Continental; Walter C. Howe, 
German-American; George Brinley, 
Hartford; Frederick Peters, New 
Hampshire; Joseph Mayers, Niagara; 
James M. Carothers, Phoenix of Hart- 
ford; R. W. Wright, Queen; Clark R. 
Hall, Springfield; B. C. Chittenden, 
Williamsburg City; John B. Knox, 
Liverpool & London & Globe; W. W. 
Lenox, General Adjustment Bureau; 


Charles E. Hibbs, staff adjuster, Alba- 
ny; M. A. Kinsinger, staff adjuster, 
Aibany. 
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Millions of Americans, busy with the 
press of affairs, will this month pause 
for a ttme, conscious of a Presence 
which thrills them with Patriotism. 
They will bow to the memory of this 
man of ages, calling to mind the rugged 
face of the rail splitter with its deep 
lines carved by suifering and sympathy. 
Whether you recall him as q youth in 
homespuns, a struggling lawyer, Presi- 
dent, quaint philosopher, a mover of 
armies or a drier of widows’ tears, all 
recall him as a great-hearted patriot, 
placing the people’s rights above all 
other rights—-as the man who stood as 
unflinchingly for truth as has the National Union for honor 
since its organization fifteen years ago, of which this also is 
Let us emulate the great Lincoln, 
dedicating anew the imperishable honor of the man, and 
conduct ourselves and our enterprises in keeping with the 
mind of him whose memory we honor. 
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: CEuEUEE SEER! 


F. W. DODD WITH CONCORDIA 





Will 
writing—Has Been With Hamburg- 
Bremen and Firemen’s 





Fred W. Dodd has resigned as super 


intendent of agencies of the Hamburg- 
Bremen to become eastern underwriter 


for the Concordia of Milwaukee. He 
has left for the home office at Mil- 
waukee. 

Mr. Dodd’s first fire insurance expe 


rience was with the Firemen’s in 
ark, and he is regarded as a very good 
man for the Concordia. He is a bro- 
ther of Charles Dodd, president of the 
Good Practice Club of Newark, and a 
leading Newark local agent. 





elected 
Under- 


Percy P. Anderson has been 
president of the Bridgeport Fire 
writers’ Association. 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$454,914.61 
112,682.34 
250,000.00 
66,502.59 


ae a 


Have Charge of Eastern Under- 


New- 


eee 


CLeETE CRE we Y 


GETS AETNA UNDERWRITERS 

One of the first Aetna Fire Under- 
writers Agency appointments is that of 
Miury & Donnelly-Williams & Thomp- 
son Co., Baltimore. The Baltimore firm 
has for some years represented the 
In‘and Marine branch of the Aetna and 
with this addition they will give it a 
good business. 


NUMBER OF ANNEXES 

According to Harrison Law's “State 
Chart,” just published, there are eighty 
five underwriters’ agencies. The list 
does not include one underwriters’ 
agency announced after the chart went 
to press. Fifty-nine of these are oper- 
ated by American companies or groups 
of American companies. 


At a recent meeting of directors of 
the Albany Insurance Co., J. Townsend 
Lunsing was re-elected president. 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Ine, 1870 


$173,450.20 
22,760.06 
100,000.00 
42,774.55 


Assets 
Reserve 


Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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DISCUSSES SCHEDULE RATING 


SPECIALS HEAR T. C. NAULTY 





L. A. Williamson, R. F. Van Vranken, 
W. W. Lenox and Others to 
Address Albany Field Club 





“Schedule Rating,” a subject which 
perhaps never before attracting so for- 
cibly the attention of fire underwriters 
as now, was the theme of an interest- 
ing paper read last Friday night before 
the Albany Field Club by T. C. Naulty, 
district secretary of the Albany district 
of the Underwriters’ Association of 
New York State. Mr. Naulty’s paper 
briefly traced the history of sc hedule 
rating from the time F. C. Moore, late 
president of the Continental! Insurance 
Company, first started work on the Uni- 
versal Mercantile Schedule prior to 
1880, its presentation in 1891 to the 
Committee of Thirty-seven of company 
managers and bureau experts, and the 
report of that committee, which held 
tat a schedule to be equitable and just 
must embody the following as under- 
lying principles: 

1. A standard of environment—the 
city. 

2. A standard of construction—the 
building. 

8. An additional charge for the ignit- 
ibility or combustibility of the contents. 

4. To stock, an added charge for the 
susceptibility of same to water and ex 
posure, as well as the graded differ- 
ence between stock and building based 
ou the good constructive features and 
protection of the building, or the lack 
of same. 

5. The exposure hazard to both build- 
ing and contents. 

6. An allowance to both building and 
contents for fire extinguishing appa- 
ratus. . 

Modern Schedules 


The product of this Universal Sched- 
ule Committee—the Universal Mercan- 
tile Schedule—was a revolution in the 
manner of making rates. and the ma- 
jority of the mercantile schedules now 


in use are an offspring from Mr. 
Moore’s eleven years of work. Re- 
counting the changes which have 


brought the schedule builder down to 
the present time, he made reference to 
the proposed L. & L. Schedule, the 
Richards Experience Grading and Rat- 
ing Schedule, and the work now under- 
taken by the National Board of Fire 
Underwriters, which has prescribed a 
universal classification table. which 
will give a loss cost classification and 
will make it possible to devise sched- 
ules based on actual experience on any 
class in the United States. in any one 


State, or in any one city. This com- 
bination will produce the loss costs 


which will permit of the building of 
schedules, based on « building of aver- 
age construction, that will be defensi- 
ble from all angles. 


Future Subjects of Discussion 


The meeting was largely attended 
and unusual interest is being taken in 
them this winter. Among the subjects 
that will come up for discussion at sub- 
sequent meetings, and on which papers 
are being prepared are: ‘“Abandon- 
ment of Property,” by L. A. William- 
son; “Lines 56 to 59, of the New York 
Standard Policy,” by R. F. Van Vran- 


ken; “Loss, if any, Payable” vs. “Stand- 
ard Mortgage Clause,” by Messrs. 
Moore and Jessup; the “New York 


State Standard Average Clause,” by 
Messrs. Lenox and Howe. 





GROSS ASSETS OF $31,889,091 





Figures of the Continental Insurance 
Co.—Gross Assets of Fidelity & 
Phenix, $17,859,148 





President Henry 
in enclosing state- 


letters of 
to agents 


The 
Evans, 


ments of the Continental and Fidelity- 
Phenix, showing condition of the com- 
panies on December 31, 1915, follow: 


To Continental agents:—Enclosed 
find statement showing condition of the 
Company January 11, 1916. 

I desire to specially call your atten- 
a to shes following: 
$10,000,000.00 

10,000,000.00 

10,462,343.55 


20,462,343.55 


Net. ae. . a ee ee 
Policyholders’ surplus.... 
oo ere err 31,889,091.16 

This imposing array of figures, for 
the vital items in a fire insurance com- 
pany’s statement, is equaled by no 
other concern, and I feel sure that you 
will have as much satisfaction and 
pride in presenting these facts to your 
customers as I have in putting them 
before you, and telling you that, while 
we have labored hard in the office, we 
recognize that these results could only 
have been secured with your help and 
that of our special agents. 

I am glad to thank you for the past 
and to urge you to renewed efforts for 
the future. Our standing entitles us 
tv» a much larger business than we are 
doing, and if there is anything that pre- 
vents our growth in your section I hope 
you will bring the matter to my atten- 
tion. 

HENRY EVANS, President. 

To Fidelity-Phenix agents: —Enclosed 
is a statement showing the condition 
of the Company on January 1. You 
will be gratified to observe: 
pe irs hianeeen ate $17,859,148.48 

unearned 


Gross assets 
Reserve for 
premiums 7,909,326.42 
DOE SE wikis ycteentses 6,283,461.74 
Policyholders’ surplus of. 8,783,461.74 

A showing that entitles the Company 
to a place in the front rank and, com- 
bined with our record for square deal- 
ing, will enable you, we hope, to large- 
ly increase our income. 

The loyalty of old Phenix agents was 
proverbial, and we believe has been 
transferred to its successor, the Fidel- 
ity-Phenix. 

The writer desires to thank you per- 
sonally for the good help given him 
and his associates in the upbuilding of 
this Company, and to assure you that 
it is in every way sound and worthy of 
your confidence, 








HENRY EVANS, President. 
SIXTY BOSTON AGENCIES 
Full List as Published in New Insur- 


ance Directory of New England 
Territory 





The Standard Insurance Directory or 
New England for 1915-16 is out. The 
number of Boston city agents is now 
sixty, as follows: 

Alden & Russell; Adam Archibald & 
Co.; William A. Beattie & Co.; Blake, 
Newell & Vedeler; Robert A. Boit & 
Co.; Cyrus Brewer & Co.; William H. 
Brewster & Co.; Bruerton & Kimball; 
Bruerton, Kimball & Smith; Edward C. 
Brush; Arthur W. Burke; Martin L. 
Cate; Cate & Sears; Prescott Chamber- 
lain; Crain, Jones, Bixby & Co.; H. R. 
Dalton; William E. Davenport & Son; 
Dewick & Flanders; Eastman & Fen- 
ton; John H. Eddy & Co.; Field & 
Cowles; Gale & Stone; Gilmour, Roth- 
ery & Co.; Charles Haas & Co.; W. A. 
Hamilton & Co.; Hinckley & Woods; 
R. S. Hoffman & Co.; Henry J. Ide; 
Jordan,, Lovett & Co.; Kaler, Carney, 
Lifer & Co.; Kollock, Rice & Co.; El- 
mer A. Lord & Co.; Frank Gair Ma- 
comber; George M. McCoy & Sons; 
John Paulding Meade & Co.; William 
A. Muller & Co.; Obrion, Russell & Co.; 
O’Neil & Parker; John C. Paige & Co.; 
Paterson, Wylde & Windeler; W. Por- 
ter & Co.; Randall, McCarthy & Co.; 
Rice & Whitney; Rogers & Howes; 
Rosencrantz, Hagard & Co.; Russell & 
Fairfield; A. K. Simpson; Simpson, 
Campbell & Co.; Simpson, Campbell, 
Havens & Co.; Starkweather & Shep- 
ley; Francis H. Stevens; Wheelock & 
Serrat; Edmund Winchester. 


The number of sub-agents runs into 
the hundreds. 





“The Leading lire Insurance Company 
in America” 
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$5, 000, 000.00 
CLARK, President 


CASH CAPITAL - 
WM. B. 





ARTNA INSURANCE COMPANY 


ee 
3: 


Aetna tire Underwriters Agency 
of Aetna Insurance Co. 


Application For Agencies Invited 





GROWTH OF GASOLINE FIRES 


NOTED BY GOVERNMENT EXPERT 








Increased Damage to Railroad Property 
Hazards Described—Sawdust Best 
Extinguisher of Fires 





The United States Government has 
issued a booklet, entitled “Hazards in 
Handling Gasoline,” in which it is 
shown that in 1913 in the United States 
1,040 persons were burned to death and 
3,120 persons injured on account of 
gasoline fires; that a study of 1,000 
fires showed that 77.1 per cent. were 
due to gasoline, naphtha and benzol; 
and that in 1912 from transportation of 
gasoline on railroads alone there re- 
sulted a property loss due to fires, of 
$31,215, and in 1913 the loss from that 
source had increased to $117,697. The 
report is written by George A. Burrell. 


How To Handle Gasoline 


After describing miscellaneous haz- 
ards in the use of gasoline and giving 
detailed precautions concerning the 
handling of gasoline Mr. Burrell cites 
a few terse directions as follows: Don’t 
spill gasoline. Don’t fill the tank of 
the liquid-fuel stove full. Don’t use a 
liquid-fuel stove that leaks. Don’t fill 
a gasoline stove in a closed room. 
Don’t use gasoline for washing the 
hands. He cites sawdust as the best 
material with which to stop a gaso- 
line fire. The efficiency of sawdust is 
due to its floating for a time on the 
liquid and excluding the oxygen of the 
air. Sawdust itself is not easily ignit- 
able and when it does ignite it burns 
without flame. 


Mixing With Oxygen 


If one takes the cover off a full pail 
of tightly inclosed gasoline and applies 
a match to the surface, the gasoline 
will flare up and burn as long as the 
gasoline lasts. On the other hand, if 
one puts a few drops of gasoline in a 
small tightly inclosed pail, waits a few 
minutes, and then introduces a flame 
or an electrical spark a violent explo- 
sion will most likely result. In the 
first case the vapor burns as fast as it 
comes from the gasoline, and mixes 
with the oxygen of the air. In the 
second case the oil vaporizes in the 
pail and mixes uniformly with the air 
therein to form an explosive mixture 
and upon ignition explodes. Conse- 
quently, when one hears of a disas- 
trous gasoline explosion one may be 
sure that the explosion resulted from 
the mixing of the vapor from the gaso- 
line with air in the proportions neces- 
sary to form an explosive mixture. 





John C. Paige Co. 
INSURANCE 


65 Kilby St. Boston, Mass. 

















THE COMPANY WITH THE PYRAMID 






~ 1.588.816 66 
1,659 157 79 
1.639.961 20 













~7.965,62! 33 a 
"7 162,564 46 434.649 66 









NEW HAMPSHIRE~ 





_ 3,303, 575.24 | _ 972,327.26 
3,367,026.27 1,003,255.03 





FIRE INSURANCE Co. 









4.069.140.6067 1.252.267.06 
4.310.63619 | _1.257.056.25 
4.500.40412 | _1.322.078.14 _ 
4.601.149 6' |  1406.661.54 
$.196.017.46 | 1510.064.23 


~~ $,559.270.70 | _1,578.330.62 _ 







[__ 1.654. 504.61 
700, 761.60 
50, 526.1 ms. “703.433 |. 67 
33: 350, 079.09 | | _1,725.713.78 


TOTAL LIABILITIES $3.149,365.31 
POLICY HOLDERS SURPLUS $3, 200,713.78 




















For The Protection Of Its 
Policy Holders 


THE HANOVER 


FIRE INSURANCE COMPANY 


HAS A 


Cash Capital 
Cash Assets 1075.59 
Cash Surplus to Policy Holders : Sok gehts 


The real strength of an insurance com- 
pany is in the conservatism of its manage- 
ment, and the management of THE HAN- 
OVER is an absolute assurance of the 
security of its policy. 


R. EMORY WARFIELD ...... President 
JOSEPH McCORD ..Vice-Pres. & Sec’y 
WILLIAM MORRISON ...... Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 
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First National Fire 


ASSETS 

Real Estate (Equity)............. $ 254,500.00 
PEOUONNOD CMD cvcisessccctcecees 235,600.00 
Bonds (Market Value)............ 972,966.29 
Cash in Banks and Office........ 38,387.53 
TU TRAINED and dicciviscccerce 81,266.65 
Interest and Rents Due and 

UE - | dncndcsdiestusacaecdaee 27,215.03 
Pee CRE BAN os iiisccdsdiesivecccic 4,692.31 
EE. haikvenk piace seeunnaiees $1,614,627.81 


ROBERT J. WYNNE, Pres. 
New York City Agent 
WM. SOHMER, gs William St. 

New York City 





of the United States Statement of Condition Dec. 31, 1914 Washington, D. C. 


Insurance Company 


LIABILITIES 
Outstanding Fire Losses.......... $ 39,278.41 
Unearned Premium Reserve...... 244,603.01 
Accrued Charges on Real Estate 18,646. 
aol —- 7 re 8,156.78 
apital Stock Fully te batt 275.00 
Capital Stock Partia 
WEE. <wehiedswtooasnte 22,260.70 
EEE * axcwcdsinesiveion 404,407.62 
Surplus to Policyholders.......... + $1,303, SF 
MM... “sicekcciepa detente .$, 614, 51a bart 


JOHN E. SMITH, Managing Underwritet 
Brooklyn Agent 


Brooklyn, N. 





FRANK ECKEL BECKER, 183 Remsen St 
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BRANSON ADDRESSES SOCIETY 


ADJUSTING” 





“PSYCHOLOGY OF 





President of Williamsburg City Tells 
of Experiences and Views as 
an Adjuster 





George R. Branson, adjuster and 
president of the Williamsburg City 
Fire, delivered an address before the 
Insurance Society of New York on 
Tuesday. His subject was the “Psy- 
chology of Loss Adjustments.” Mr. 
Branson’s paper was in part as fol- 
luws: 

Adjuster and the Public 


“By its very nature insurance is, or 
should be, a business of discrimina- 
tion, but not of unfair discrimination. 
Unfair discrimination is forbidden by 
lew, but the statute is generally as- 
sumed as having only to do with rates 
and cost of acquisition of business. As 
I read it, the law is also intended to 
eliminate favoritism in adjustmentsa 
Jew or Gentile, black or white, of the 
four hundred or of the four million, the 
side street tradesman or the drygoods 
merchant prince, the top floor sweater 
or the industrial trust, all hold the 
same contract of indemnity, all have, in 
theory, paid the full rate for protec- 
tion, and in the eyes of the law all are 
equal. Sub-conscious bias may make 
the adjuster favor the man of social 
status and wealth and the firm of es- 
tublished reputation for honesty, and 
view with disfavor the expatriated 
product of Christian oppression in 
darkest Russia, but a professor of casu- 
istry would be non-plussed for an ex- 
planation that would explain the waiv- 
er of the co-insurance clause in favor 
of the commercial light or bank direct- 
or and reconcile the act with the doc- 
trine of non-discrimination. 


“The adjuster whose intelligent in- 
vestigation of the causes of fire leads 
to the removal of the hazard or its reg- 
ulation will not go down in history as 
2 public benefactor, but he is none the 
less a potent element in the economic 
warfare for the elimination of waste. 
The altruistic spirit which leads an ad- 
juster to go outside the mere letter of 
his commission and labor for his em- 
ployers in a field not distinctly his 
own, has not generally met with the 
response to which it is entitled, but 
nevertheless this spirit, and its appli- 
cation, operate in no uncertain way to 
the benefit of the public through the 
medium of rate concessions for bona- 
fide reductions of hazards. 


His Relation to Assured 


“It is not my intention to bore you 
with details on this particular subject, 
nor do I feel qualified to assume to tell 
you how losses should be adjusted. 1 
am still a student in the profession, 
aud doubt whether I will ever pose as 
a teacher. I do know, however—and 
must emphasize it to you—that the ad- 
juster is the one man, representative 
of the fire insurance interests, who is 
ccntinually in contact with the assured; 
and the assured’s opinion of those in- 
terests, and in particular of the com- 
pany or companies represented by the 
adjuster, is largely and justifiably in- 
fluenced by the character of the man 
to whom is delegated the adjustment 
of fire losses. I venture to say, and I 
challenge contradiction, that most of 
the legislation inimical to our interests 
has had its inception in the minds of 
policyholders who felt themselves out- 
raged by dishonest or unfair or tech- 
nical or unnecessarily protracted ad- 
justments. I am credibly informed 
that to-day legislation is contemplated, 
if not impending, in one of our South- 
ern States to do away with the iron 
safe clause. Should such a law be- 
come operative in one State, it will be 
Well-nigh impossible to prevent its 
adoption in the others. The cause is 





directly traceable to lack of judgment 
and diplomacy in the adjustment of a 
fire loss. 


Attitude Toward Companies 


“On the part of the principal there 
must exist absolute confidence in the 
integrity and reasonable confidence in 
the ability of the adjuster. I have 
known, but happily have not been as- 
scciated with, some offices where the 
adjuster was treated as a necessary 
evil, and accorded th: welcome which 
might have been given the undertaker 
or executioner. Possibly recitals by 
the adjuster of minor incidentals of ad- 
justments involving bad judgment, 
euphemistically described as “hard 
luck,” may have been responsible for 
the treatment. In reporting, I find that 
a general outline of the cause and ex- 
tent of the fir and of the final result 
oi the adjustment comprises all of the 
information ordinarily required, al- 
though I note that in the current 
month our National Board has become 
inoculated with the germ of loss clas- 
sification, with its attendant evil. 


“I deprecate most strongly the em- 
ployment of experts and lawyers in 
cases where the work they do should 
properly be performed by the adjust- 
er; and on the other hand, no one is 
more quick to recognize than I am the 
necessity for their employment in 
cases where their services are essen- 
tial to proper investigation and deter- 
mination. The adjuster who cannot 
examine books of account, determine 
the value of and loss to ordinary ma- 
chinery, who cannot keep himself in 
close touch with tendencies and trends 
of merchandising conditions, who can- 
not conduct ordinary examinations un- 
der oath, has no right to expect of his 
profession that it will yield him its 
maximum of reputation or remunera- 
tion. Per contra, the adjuster who by 
constant application and study can 
give the public, the assured, and the 
underwriters all of these services is by 
ight entitled to equivalent recognition 
and to a status co-ordinate with that of 
his underwriting associates. 

“Genius in this day may be defined 
a: the capacity of an able man for 
gathering about him men of greater 
ability in their specific spheres of use- 
ful effort. Fire insurance has been 
characterized more by aridity than by 
fertility of genius as thus defined, and 
to-day many of our company officials 
are wasting valuable time in attempt- 
ing economies which could be more 
profitably employed in promoting effi- 
ciency. Happily, there are some cases 
in the desert of managerial bourbon- 
ism, and the trite and homely, but ap- 
plicable aphorism of ‘Saving at the 
spigot and wasting at the bung’ may 
yet be forcibly modified by the econo- 
mic saving grace of the law of the sur- 
vival of the fittest.” 





MR. EVANS PROMOTES) FIVE 





Cc. R. Tuttle, C. R. Street, J. R. Wilbur, 
William McQuaid and F. W. 
Koeckert Are Advanced 





Cc. R. Tuttle, secretary of the Conti- 
nehtal, has been advanced to second 
vice-president of the Company. Charles 
R. Street, secretary of the Fidelity- 
Phenix, has been advanced to second 
vice-president. J. R. Wilbur has been 
made secretary of the Continental. 
William McQuaid has been advanced 
from executive special agent in the New 
Yurk office to be assistant secretary of 
the Continental. F. W. Koeckert has 
been made secretary of the Fidelity- 
Phenix. 

Mr. Tuttle succeeded George E. Kline 
as Western manager. He started in his 
fother’s agency in Missouri and later 
went into the Rocky Mountain field. Mr. 
Street has been for thirty-two years 
either with the Phenix or its successor, 
the Fidelity-Phenix. 





NEWARK SCHOOL INSURANCE 


CITY FUND GETS $4,800,000 LINE 








Huegel & Clark and John J. Berry & 
Bro. Explain Bids—Rate Guarantee 
Bond Canceled 





The Newark Board of Education has 
placed $4,808,100 fire insurance with 
the Municipal Insurance Fund Commis- 
sion at a rate of 390625. This is about 
7% per cent. lower than the bids sub- 
mitted by thirty-two fire insurance 
agents— at Atlee Brown rates. Huegel 
& Clark had bid 15 per cent. lower than 
the Atlee Brown rates. With their bid 
they filed a bond guaranteeing that 
they could furnish the rates as bid. 
Later, the bonding company canceled 
the bond, declaring its agent had ex- 
ceeded his authority, as the indemnity 
offered was outside of the Company’s 
charter provisions. 

Views of Huegel & Clark 


In an interview with The Eastern 
Underwriter, Mr. Clark, of Huegel & 
Clark, said: 


“There was no chance from the be- 
ginning in the agents getting this busi- 
ness at the Atlee Brown rates. Further- 
more, I do not believe that the board 
really wanted competition, either from 
agents or brokers, otherwise our bid 
would have been accepted. How could 
we make such a bid and find companies 
to write at these lower rates? It was 
possible for us to do it because at least 
two companies were willing to file en- 
tire new school property schedules in 
New Jersey at lower rates than those 
now prevailing. In fact, I was sur- 
prised to find the number of companies 
that would have agreed to file new 
school rates covering the State.” 

Huegel & Clark have written a letter 
to The Eastern Underwriter in which 
they take exception to a statement in 
The Eastern Underwriter last week 
commenting upon the school insurance 
in which appeared the following para- 
graph: 


Rate Mass Meeting 

in Jersey City 

(Continued from page 1.) 

seech. The principal one is that he 
dces not object to rates being filed in 
Trenton with the Department of Bank- 
ing and Insurance, but he wants provi- 
sion made for courts of review. His 
suggestion is that deputies of the in- 
surance department be stationed at va- 
rious parts of the State where persons 
aggrieved about their rates can go for 
a hearing. He says that the word dis- 
crimination in the present law is noth- 
ing but soothing syrup. “How can the 
average person tell if the rate discrim- 
inates,” he asked, “when he is not an 
insurance engineer or an expert of any 
kind.” Mr. Gannon also believes that 
the co-insurance clause is unjust. He 
says the average insurance agent 
knows nothing about it, and, therefore, 
the public knows nothing about it. Any- 
way, he thinks it is unjust to the public. 
Father of Secretary Tumulty Present 

At the meeting was the father of Mr. 
Tumulty, private secretary to the Pre- 
sident. He said that twenty years ago 
he could go shopping among the insur- 
ance agents of Jersey City and find real 
competition in rates. Now, he says, 
one man dictates the rates. and that fs 
too much power for any one man. He 
calls the insurance companies robbers 
and a few other similar names. One 
man who said he was a lawyer, arose 
ard read figures which he said indt- 
cated that if a man wanted to own a 
bonanza he should have stock in a fire 
insurance company. He read a list of 
some of the companies which he said 
made great profits. The American 
Union was not mentioned. 

Another man made a plea for State 
ingurance, 

Commissioner Byrne, the richest man 
in Jersey City, said he did not carry 
insurance on his properties, but he 
thought that Commissioner Hague was 
on the right track. 





“For twenty-two years Mr. Huegel 
was with a brewery. A year ago he 
went into the insurance business, after 
being an unsuccessful candidate for 
sheriff.” 

This was in no way a reflection upon 
the brewery business, as Mr. Huegel is 
trying to interpret it, but was intended 
as a comment upon the personal quali- 
fications (judged by experience) of Mr. 
Huegel as an expert rate maker. 


A Letter From John J. Berry & Bro. 


The Eastern Underwriter has receiv- 
ec from John J. Berry & Bro., Inc., a 
letter reading in part as follows: 

“The Board of Education called for 
bids to cover $4,800,000 on the city 
schools, but being undecided as to how 
they would place their insurance, drew 
their specifications so that in order to 
bid properly it was necessary to give 
act least six or seven alternate bids. 

“We quoted nothing but the rates of 
the Atlee Brown Rating Bureau of the 
companies we represent. If the agent 
oi the bonding company which drew 
the majority of the bids of the other 
agents was not able to interpret the 
specifications, we can see no reason 
why we should be censured. There 
are all kinds of influence and pressure 
brought to bear upon the bonding com- 
pany to have them repudiate a bond. 
In fact, one of our companies admitted 
that an agent who was competing with 
us called them upon the telephone and 
wanted to get into communication with 
us to find out our proposition and let 
this agent know just what it was. Of 
course, we were competing as brokers, 
and we refused to give the information 
io the company. If the business had 
been placed with us the companies who 
wrote it would have on their daily re- 
ports the stamp of approval of the 
Atlee Brown rating bureau. 

“As far as Huegel & Clark’s agency 
is concerned, relative to their bid, 
while we are very familiar with the 
proposition they offered, we are not at 
liberty to divulge it, but we can safely 
say that it is entirely in accord with 
Chapter 85 of the laws of 1913. There 
is one thing that agents should bear in 
mind, and that is, while Chapter 85 of 
the laws of 1913, known as the Ram- 
say Act, does not permit discrimina- 
tion, still it does not permit a com- 
bine. The person or persons who gave 
the information relative to the school 
insurance will probably say that we 
were out to see that the Ramsay Act 
is repealed, but if you will investigate 
you will find that the writer has on 
more than one occasion been of very 
valuable assistance to Atlee Brown and 
the insurance companies.” 

BALTIMORE STOCKS 

Trading in insurance stocks on the 
Bultimore Stock Exchange during the 
year 1915 wag not of large amounts in 
number of shares, says the Baltimore 
Underwriter. All have increased in 
value during the year. Of the casualty 
stocks, the American Indemnity, which 
owns and controls the New Amsterdam 
Casualty Company, there were sold 235 
shares, the last quotation being at $53 
per share and the lowest given during 
the year was $52%. Of the Fidelity 
and Deposit stock there were sold 
3.945 shares, the highest quotation be- 
ing $150 per share and the lowest 
$133.50. Of the Maryland Casualty 
stock there were sold 1,224 shares, the 
highest quotation being $91 per share 
and the lowest $83. Of the New Am- 
sterdam Casualty stock there were sold 
455 shares, the highest quotation and 
lest at $55 per share and the lowest at 
$£0. Of the United States Fidelity and 
Guaranty stock there were sold 421 
shares, the last and highest price of 
$220 per share, while the lowest dur- 
ing the year was $180 per share. 

Of the fire insurance stocks there 
were sold: Of the German Fire 40 
shares, the highest quotation being at 
$20 per share and the lowest at $18%; 
of the German-American Fire there 
were sold 209 shares at $40 per share, 
at which price it remained during the 
year. 


January 28, 1916. 
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Other Results 

At the annual meeting of the stock- 
holders of the Columbian National Fire 
Insurance Company held in the Hotel 
Statler, Detroit, Monday, the old board 
of directors was re-elected as follows: 
Thomas A. Lawlor, Lansing, Mich.; R. 
J. Bowes, Millville, Mass.; John 
O’Leary, Algonac, Mich.; F. J. O’Con- 
ner, Johnstown, Pa.; John Farrell, 
Chelsea, Mich.; Philip Fritz, Grand 
Rapids, Mich.; Patrick Noud, Manistee, 
Mich.; E. G. Dunn, Mason City, Ia.; P. 
M. Campbell, Ottawa, Ill.; C. J. Hig- 
gins and H. P. Orr, Detroit. 

Re-elect Old Officers 

Officers were re-elected by the direc- 
tors as follows: President, Thomas A. 
Lawlor; vice-president, R. J. Bowes; 
second vice-president, John O’Leary; 
secretary and treasurer, H. P. Orr. 

The report submitted to the stock- 
holders shows the company’s total as- 
sets are $1,559,863.25, in increase of 
$123,169.67 over 1914. 

The surplus is given as $294,430.79, 
an increase of $16,314.05 during 1915. 
Of this increase, $11,295.92 comprises 
earned profits, according to the report. 

Because of the financial progress of 
the company in 1915 it was predicted 
by representatives of the company that 
a substantial dividend would be paid 
out of earnings within another year. 


PROVIDENCE RATES 
Text of Bill to Investigate Them in 
Rhode Island Legislature—Tene- 
ments the Cause 

It is believed that tenement house 
interests are behind the following bill 
which was introduced in the Rhode Is- 
land Legislature: 

Section 1. The insurance commis- 
sioner is hereby authorized and direct- 
ed to investigate the rates or premiums 
charged for policies of fire insurance 
in each of the voting districts of each 
ward in the City of Providence; first, 
upon dwelling houses; second, upon 
personal property in dwelling houses; 
third, upon dwelling houses with stores, 
and fourth, upon personal property in 
dwelling houses with stores, on the first 
day of January, 1914, and on the first 
day of February, 1916, and the meth- 
ods of fixing such rates or premiums, 
and the reasons for any changes there- 
in, if any, between January 1, 1914, and 





February 1, 1916. 
Section 2. For the purpose of such 
investigation the insurance commis- 


sioner may inquire of any stock fire 
insurance company, or officer or agent 
thereof, or of any rate-making body or 
other association having charge of mak- 
ing rates or fixing premiums in the City 
of Providence, and may require such 
companies or their agents or such rate- 
making bodies or associations or their 
officers, to answer such inquiries under 
oath, within fifteen days of the date of 
making the same. Said insurance com- 
missioner shall furnish all blanks that 
may be required for the purpose of 3e- 
curing the information required by the 
provisions of this chapter, and he shall 
report his findings to the general as- 
sembly not later than April 1, 1916. 
Section 3. Any stock fire insurance 
company or officer or agent thereof, 
and any rate-making body or similar 
association charged with the making 
of rates or schedules or premiums of 
fire insurance companies in the City of 
Providence, or their officers and agents, 
failing without justifiable cause to an- 
swer the inquiries provided herein, 
within the time specified therefor, or 
who shall in any way obstruct said 


commissioner in the discharge of his 
duties as prescribed in this act, shall 
be fined not less than five hundred dol- 
lars nor more than five thousand dol- 


lara. 


Lioyds found 1915 a year of unprece- 
dented activity and pressure, involving 
late hours and strenuous efforts on the 
part of all concerned. Naturally, the 
larger proportion of the policies signed 
were those covering war risks. As 
merchants’ goods and produce are most- 
ls financed by bankers, it follows that 
they. insist on having cover, not only 
for marine loss, but also for loss caused 
by capture and by submarines and 
mines. In the early days of the war— 
when the “Emden” wags playing such 
havoc, and apprehension of similar sea 
rovers at large ran high—as much as 
1) guineas per cent. was paid against 
the risk of capture. This was the only 
hazard then to be feared. The Govern- 
ment War Risk Office, brought into be- 
ing in the interests of the nation as a 
whole, and worked through the under- 
writers, began with a flat rate of 5 
guineas per cent.. and came down by 
degrees to its present rate of 21s. per 
cent. The War Risk Office deals only 
with hulls, freights and cargoes in Brit- 
ish vessels. so that increased values 
and other interest fall to the open mar- 
ket to insure, and the same must be 
said of cargo in all neutral vessels. 
Those underwriters who consistently 
followed the market from 10 guineas 
ty 20s. have, no doubt, come out well. 
regard to the risk 
conceded that what profit has been 
underwriters is the legitimate 
In the last twelve months 
the cover has been not only against capture, 
but against submarines and mines, ps 208. 
per cent., the Government rate, by which the 
market has been controlled, is not an adequat® 


Having undertaken, it 
must be 
earned by the 
reward of enterprise. 


premium for these under-sea risks. This has 
heen shown to be the case during the last two 
months, when the losses in the Mediterranean 


been out of all proportion to a rate of 
zos. per cent. Where the vessels were neutral, 
but carrying in those waters British-owned 
cargoes, from 50s, to 80s. has been asked by and 
paid to underwriters, and even these rates 
have not left a profit It will not be possible 
for some months to get a tolerable estimate of 
the war-risk profit for 1915, but it may be as- 
sumed that the last two months have brought 
a set-back, and that the profits for war-risk 
underwriting for i915 will be much less than 
was at one time anticipated. The recent losses 


have 


in the Mediterranean have certainly tended 
very considerably to reduce profits. 
The number and large tonnage of vessels 


heen taken over by the Government, 


that have 
whose loss it is responsible, is so 


and for 


immense that it naturally follows that their 
exclusion has made a considerable difference 
to the market. The difference would have been, 


had it not been made 
in the value of afl 
Freights have gone 


felt much more keenly 
up by the great increase 
cargoes, hulls and freights. 


up about soo per cent. on the average of the 
last five years, making the amount to be in- 
sured correspondingly large. The value of 


hulls has risen nearly from 50 to 100 per cent., 
with their high premiums, adding largely 

premium income; cargoes, especially 
of grain, have risen 50 per cent. In the 
majority of cases the war-risk premium has 
heen joined to that of the marine risk, the 
result of this arrangement being a lowering of 
the latter rate beyond the normal, An old 


these, 
to the 
those 


saying that “good times for  ship-owners 
mean bad times for underwriters,” has been 
borne out by the experience of 1915; the ma- 


been unusually large 
‘ires in c argoes 


rine losses of to15 have 
in number and in tonnage. 





have heen large. 
STOCK IN DIFFERENT BUILDINGS 
The Kansas Supreme Court has ruled 


that a recovery can be had on a fire in- 
surance policy covering merchandise 
contained in different buildings  situ- 
ated on two adjoining lots, although the 
property insured is described as being 
situated on one of the lots, where the 
evidence shows that the insurance 
agent and the owner intended to in- 
sure the property while in the build- 
ings on either or both of the lots. 





GET THE CONTINENTAL 


Metzerott, Marshall & Livingston, 
Washington, have been given an agen- 
cy of the Continental. in Washington. 





TO ATTEND SOUTHERN ROUND-UP 
C. Roth, of Buffalo, will attend the 


Southern States round-up of local 
agents in March at Atlanta, as will 


Cc. S. Pellet and Henry H. Putnam. 


seventy-three fires were reported in 
public and private schools. It has al- 
ways been held that the schools are a 
very good criterion of the prosperity 
and social standing of the community. 
The earlier schoolhouses were one- 
story, single-room, frame affairs in 
which no special equipment was neces- 
sery in order to carry on the instruc- 
tion. As the communities increased in 
size the buildings became larger and 
more luxurious until we now have sin- 
gle schools in some of our larger cities 
with over 100 rooms and accommoda- 
tion for four or five thousand pupils. 
Not only has there been a decided 
change in the size but the gradual ad- 
dition of new subjects to the curricu- 
lum has made it necessary to provide 
laboratories, manual training rooms 
and shops for teaching many of the me- 
chanical arts. 

“Some of schools practi- 


these are 


_ cally tenant manufacturing properties,” 


says the National Fire Protection Asso- 

ciation in its report on schools. “This 
change has necessarily made a decided 
increase in the fire hazard. Every lab- 
oratory or work-shop adds its own spe- 
cial hazards to those always present in 
any large building. When it is also 
considered that a school is occupied by 
children of all ages, the problem of fire 
protection and safety to life is recog- 
nized as a serious one. The higher in- 
stitutions of learning, such as colleges 
and preparatory schools, present just 
as serious a problem. The students 
therein are more mature but there is 
additional danger in case of fire be- 
cause of the many instances where 
those in attendance are housed in the 
school buildings and are_ therefore 
present twenty-four hours of every day 
instead of a few hours as is the case 
in public schools. Again many of the 
largest colleges are located in small 
villages and cannot receive any assist- 
ance from capable public fire depart- 
ments.” 


ciation of Fire Underwriters, there 
were several changes made in the con- 
stitution, one eliminating the Rating 
Committee and another increasing the 
Executive Committee to nine members, 
three to serve one year, three for two 
years and three for three years. 

Rating virtually to be left with the 
secretary-manager, John H. Kenney, 
who in his work will have the assist- 
ance of the Executive Committee. 

The following offifficers were elected 
for the year 1916: President, Henry 
M. Warfield; vice-president, William 
Cunningham; secretary-manager, John 
Hi. Kenney; treasurer, Marion K. 
Purch. The Executive Committee 
elected for their respective terms are: 
John H. Gildea, Jr., chairman; W. W. 
Baldwin, vice-chairman. To serve one 
year, John W. Hewes, Fredk. W. Mc- 
Comas, John G. Rolker; to serve two 
years, John H. Gildea, Jr., John P. 
Lauber, John G. Price, Jr.; to serve 
three years, W. W. Baldwin, George R., 
Corsuch, Harry T. Poor. 





STATE TO INSURE ITSELF 

Pennsylvania will invest $100,000 of 
the new fire insurance fund created by 
the last legislature as the nucleus of a 
fund for the Commonwealth to carry 
its own insurance. The plan is to have 
the fund amount to $1,000.000 by 1920. 
when the State will carry all of its own 
fire insurance. 





E. O. Reynolds, formerly editor of the 
Mutual Insurance News, is now secre- 
tary of the Fidelity Co-operative Fire 
Insurance Co., Alfred, N. Y. 


H. KRAMER 


ADJUSTER 
FOR INSURANCE COMPANIES 
105 William Street, New York City 














SCHAEFER 


2 LIBERTY STREET 


GENERAL AGENTS 
REPRESENTING 
DUBUQUE FIRE AND MARINE INSURANCE CO. 


Excellent Facilities for Handling Suburban and Out Of Town Business 
Phone: John a31a 


& SHEVLIN 


NEW YORE, NW. Y. 








EDWARD 


37-36 LIBERTY STREET 


THE ARLINGTON FIRE 
Washington, D. C 


INSURANCE AGENCY 
Telephone: John 3189 
Representing 


SPECIAL FACILITIES FOR OUT-OF-TOWN BUSINESS 


GAMBEL 


NEW YORK CITY 
THE ARIZONA FIRE 


hoenix, Ariz. 








“STRONG AS THE STRONGEST” 


The Northern Assorance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid ° - $85,000,000 
Losses Paid in U. 8S. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 





BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 


January 1, 1915 
BABB. . ccccescescccscoscess covese $1,843,585.14 
Surplus in United States........ 723,432.70 
W. R. BROCK, President 
W,. B, MEIKLE, Vice-Pres. & Gen. Mer. 











THE YORKSHIR 


The “YORKSHIRE” is the Pe e 8tron 
tofore represented 
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Insurance Company, Ltd. 
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oO. E. LANE, Assistant Manager, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. 8. Trustee, 52 Wall Street 
PACIFIC COAST DEPARTMENT, McClure Kelly, Manager. San Francisco, Cal. 
CAROLINA- ber § DE rete I A, 


OF YORK, ENGLAND 
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n the United 
ERNEST B. BOYD, Underwriting Manager 


naa Busb, Manager, Greensboro, N. C. 
HET Dar & Hopkins, Managers, Atlanta, Ga. 
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AGAINST THE FEDERATIONS 


POSITION OF SECRETARY PUTNAM 








Official Thinks Better Defense of Fire 
Interests Can Be Made By 
Agents’ Associations 





The attitude of the National Associ- 
ation of Insurance Agents (fire) toward 
the Insurance Federation movement 
has been one of watchful waiting. It is 
known that the Federations have hurt 
the fire agents’ associations in some 
States, by absorbing their members, 
and the question has been heard often 
o* late whether there is room for two 
agency associations in one State. 

Secretary Putnam, of the National 
Association of Insurance Agents, at- 
tended the meeting of the National Cas- 
vualty and Surety Agents in White Sul- 
phur Springs, ‘W. Va., where the federa- 
tion movement received a tremendous 
impetus, which was immediately seen 
in the organization of new federations 
and in the addition of hundreds of new 
members. 

H. H. Putnam’s Stand 

Until a few days ago he has not gone 
en record either for or against the fed- 
erations, but in the last issue of the 
American Agency Bulletin he decided 
te speak, taking this attitude: 

The State associations are far 
more necessary to local agents than 
are the federations, and, in our 
opinion, are a better defense against 
State insurance than the federa- 
tions, good as the latter may 
prove to be. 

How Far Shall the Federation Go? 

In view of the fact that it has been 
pounded home repeatedly by Mark T. 
McKee and others that the chief func- 
tion of the association is to fight any 
attempt of the State taking over the 
insurance business, it is interesting to 
rote that some of the federation men 
believe that the organization should not 
stop at that point only. Cyrus K. Drew, 
secretary of the Colorado State Federa- 
tion, has written the following para- 
graph as to his views of federation 
activities: 

“As I view the federation opportuni- 
ties in Colorado there are a number of 
bigger matters of interest and import- 
ace to every insurance agent and com- 
peny with which the federation should 
concern itself. It is a cardinal princi- 
ple of the federation that it shall not 
lend its organization to any matter that 
‘ not of great public interest, affecting 
generally the interests of policyholders. 
In Colorado I should say—although 
this is not official and is merely my in- 
dividual opinion that the following mat- 
ters of wide public concern are proper 
subjects on which the federation should 
center its campaign of education, name- 
ly, so-called State insurance; the ques- 
tion as to whether insurance companies 
should be placed under the State Pub- 
lic Utilities Commission; Taxation, 
Compulsory Investments, Child Insur- 
ance, State-Made Rates in Fire Insur- 
ance, the Deposit Law.” 

As The Eastern Underwriter has 
Peinted out before, the federations are 
exerting a tremendous power and it be- 
hooves leaders in all branches of the 
business to be represented in the coun- 
8el of the federation so that it can be 
Properly guided. 





NOTICE OF LOSS 





Where Notice Is Not Given and No 
Waiver Is Made It’s a Good 
Defense 





While some policies may not be as 
Clear as to what is required of the in- 
sured after the loss as is the New York 
standard policy, they do all require 
notice of loss; most of them require 
written notice, says Thrasher Hall in 
the Fire Loss Adjuster. Many local 
agents tell their customers who have 
had a fire, that this requirement 
amounts to nothing, and they will ac- 
cept a notice for the company. Such 


agents do not know what they are 
talking about. It is true that in not 
one case in a thousand is this point 
ever raised in the adjustment of a loss. 
It is usually waived by the adjuster, 
but where notice is not given and no 
waiver is made, it is a good defense. 
Some of the courts hold that notice to 
the local agent is not notice to the 
company. 

The provision requiring notice is a 
very important one. The company has 
a right to immediate notice, in order 
that it may see that no property saved 
is concealed; that it may investigate 
the circumstances of the fire while it is 
fresh in the minds of witnesses, and 
for many other reasons. There is no 
set form in which the notice must be 
given. All that is necessary is that 
such notice must be given as promptly 
as the circumstances of the case will 
admit. The company must know the as- 
sured is insured with it, that he sus- 
tained a loss under its policy, and it 
must know the location of the loss. 


Waiver of Notice 


If the company’s adjuster appears on 
the ground and says or does anything 
towards taking up the adjustment of 
the loss, he thereby waives formal no- 
tice. It is well to remember, however, 
that it is not always the easiest matter 
to prove agency between the adjuster 
and his company. Sometimes an ad- 
juster acts without authority, and even 
if he does not, it is very hard indeed 
to prove that he was authorized by the 
company to act for it, unless possibly 
the local agent was advised of his ap- 
pointment. Such questions, however, 
do not often arise, especially with the 
better class of companies. 





WEATHER DEFICIENCIES 





High Winds, Snow, Unusual Heat or 
Warmth Get Adverse Points in 





Schedule 
Among the interesting features of 
the proposed standard schedule for 


grading cities and towns of the United 
States with reference to their fire de- 
fenses and physical conditions, recently 
issued by the National Board of Fire 
Underwriters, are the deficiency charg- 
es for adverse climatic conditions, 
rever before incorporated into a funda- 
mental in which a rate may ultimately 
be based. 

In the National Board’s grading there 
is a charge of one deficiency point for 
each four times yearly in excess of 
sixty times per year that winds of 25 
riiJes velocity or over blow. There is 
a deficiency of five points for each 
month of snowfall in excess of ten 
inches per month. There is a one point 
deficiency for severe cold weather. 
This applies only for the months hav- 
ing an average cf ten days or more 
with a maximum temperature of 32 de- 
grees, and for each day having a max- 
imum temperature of 32 degrees or 
Icss. There is also a deficiency for hot 
cry weather. 


VILLAGE FIRE DEPARTMENTS 
Ticonderoga, N. Y., Jan. 10, 1916. 


Editor The Eastern Underwriter: Will 
you kindly send me at your earliest 
convenience any information you may 
be able to give in regard to villages 
about the size of Ticonderoga which 
have paid fire departments for their 
protection as against the volunteer sys- 
tem. 

W. A. E. CUMMINGS, 
Associated Co-operative Fire Insurance 
Agency. 

(Editor’s Note. It is not customary 
for villages the size of Ticonderoga to 
have paid departments. The recom- 
mendation of engineering experts is 
that one man on a salary of, say, $70 
a month, should be retained to take 
care of apparatus and be constantly on 
duty, and that a number of other men, 
to be paid from $50 to $100 a year, be 
on call.) 





NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 
INCORPORATED 1811 


Agents Desired at Unrepresented Points 








Authorized Capital $500,000 


Arirnit National Hire 
IJusuranuce Co. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN. 


Statement January 1, 1915, to New York Insurance Department 
LIABILITIES 
CD Se Ee MO sco ccxsraxencauntsadbebanvecesesencieuteennss $ 2,000,000.00 
Funds Reserved to Meet All Liabilities, Re-Insurance Reserve, 


PE MINE sk conker unvanshemkindiuyesueecseeeesessdhaadacoeeaala \< 
Unsettled Losses and Other Claims ..............ccccccecccccesccece sapeeeaee 
et Surplus Over Capital and Liabilities .................ccccccueee 3,501.249. 

Se Ts SN Gs TIE concenciusktecceisstccigiecteecanl $16,049,425.44 


H. A. smith, President S. T. Maxwell, Asst. Secy. F. B. Seymour, Treasurer 

G. H. Tryon, Secretar C. S. Langdon, Asst. Secy. W. J. Fredrick, Asst. Treas. 

F. D. Layton, Asst. Secy. E. E. Pike, Asst. Secy. G Roulet, Gen. Agt. 
Surplus to Policy Holders.......... $5,501,249.48 








INCORPORATED 1720 


oyal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 








CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL 


HYMAN D. DAVIS, President 


@. T. BROWN, Secretary 
Fine INSURANCE COMPANY aaneme 
CLEVELAND, OHIO Manazing Underwriter 





A strong, modern Company that believes in the American 
Agency System and upholds it 


APPLICATIONS FOR AGENCIES DESIRED 








WALTER F. ERRICKSON 


Newark and Suburban New Jersey Agency 
38-40 CLINTON STREET — TELEPHONE 8266 MARKET NEWARK, NEW JERSEY 
BUSINESS SOLICITED THROUGHOUT THE UNITED STATES FOR 
THE ATLAS ASSURANCE COMPANY 








HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE, CO., Pittsburgh, Pa. 
CAPITAL FIRE INSURANCE CO., Concord, N. il. 


NEW YORK STATE DEPARTMENT 
PERCY B. DUTTON, Manager, Rochester, N. Y. 
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GREAT TRIBUTE OF AETNA REPRESENTATIVES TO VICE-PRESIDENT WALTER C. FAXON 


Gather From All Sections of Country to Make Him Their Guest at Hotel Astor Banquet — Twenty-five Years 


of Service With Company Celebrated 











It was a typical Aetna night at the 
Astor Hotel in New York on Monday. 
The reverberating Aetna spirit which 


moved the great Aetna army from all 
sections of the country across the Con- 
tinent to the Panama-Pacific Exposi- 
tion was again in evidence. The esteem 
which each of the Aetna family has for 
Vice-President Walter C. Faxon was 
the occasion for a dinner tendered to 
him by the officers, branch managers, 
general agents, and friends in com- 
memoration of his twenty-fifth anniver- 
sury with the Aetna Life Insurance 
Company. From many sections of the 
country and the home office of the 
Aetna Life seventy-five friends of Mr. 
Faxon gathered at the hotel to do him 
honor and to present to him a token of 
appreciation of kindly advice and help- 


fulness which has characterized him 
in his relations with his associates. 


This appreciation was in the nature of 


a silver service set, handsomely en- 
graved. 
P. B. Eyler Toastmaster 
P. B. Eyler, chief adjuster of the 


Company, presided as toastmaster, and 
referred to Mr. Faxon’s connection 
with the Aetna Life as having been 
honorable, faithful and efficient, during 
the twenty-five years which this dinner 
commemorated. 


Mr. Wilson Makes Presentation 
W. G. Wilson, of Cleveland, made 
the presentation speech, during which 
he said: “We gather friends or we 
lese them, as the lot we play in life 
merits.” He touched on the part 
played by Mr. Faxon in the develop- 


ment of the accident business, stating 
that he, Mr. Faxon, had established a 


new and a higher standard of integrity 
in the accident business, and that the 
advancement and progress of personal 
accident insurance are and have been 
synonymous with the development of 
the honored guest. He characterized 
the gathering on Monday night as a 
symbol of loyalty and devotion of the 


SCENE AT HOTEL ASTOR BANQUET TENDERED TO WALTER C. FAX ON 


Aetna men to Mr. Faxon. Speaking of 
the development of accident policies 
Mr. Wilson said that under Mr. Faxon’s 


leadership the policy has become clear-— 


er, while the application has become 
more cloudy. Mr. Wilson said not- 
withstanding his marked success Mr. 
Faxon never had an undue growth of 


band. 

Mr. Faxon Speaks 

When Mr. Faxon rose to speak it 
was plainly evident that he was moved 
by the sentiment which had prompted 
the tendering of this dinner and the 
piesentation of the silver service in his 
honor. He paid a tribute to Hon. Mor- 
gen G. Bulkeley, president of the Aetna 
Life, saying that to know him is to love 
him, and to work with and to be asso- 
ciated with him is to admire him. Mr. 
Faxon reminisced at some length in 
connection with the accident insurance 
business, particularly the part which 
the Aetna Life has played. He recalled 
that Policy No. 1, in amount of $5,000, 
premium $25, had been issued to Presi- 
dent Bulkeley, that the policy has been 
in force all these years, and at the 
present time is framed and hung in 
Mr. Faxon’s office. 

$3,000,000 Premium Income for 1916 

Mr. Faxon said he would like to see 
an Aetna agent go out to-day and sell 
a policy like policy No. 1. He said if 
he could accomplish the transaction, 
surely he would be an extraordinary 
agent. Recalling that during the first 
year (1891), that the Aetna Life en- 
gaged in the accident business it had 
written approximately $40,000 in pre- 
miums, he pointed out that during 
that year the loss ratio in connection 


his hat 


with this business was ten per cent. 
The Aetna has kept pace with the 
times. On January 1, 1891, the Aetna 


Life had assets of some $36,000,000; on 
January 1, 1916, the Aetna enterprises 
had assets of $131,000,000. Mr. Faxon 
said that it would be a fitting tribute 
to the success achieved by the Aetna 
Life in its accident and health depart- 


ment for that branch of the Company’s 
activities to produce du-.ing 1916 a pre- 
mium income of $3,000,000 or better. 
Others who spoke were: J. Scofield 
Rowe, M. B. Brainard, Frank Bushnell, 
Dr. Harry M. Archer, J. W. Henry, 
Bayard Holmes and J. R. Pitcher. 
Those present were as follows: 
Faxon Table 
Vice-Presidents J. Scofield Rowe and 
M. B. Brainard; E. C. Bowen, assistant 
secretary, accident department; Dr. H. 
M. Archer, adjuster, New‘ York; J. M. 
Parker, secretary, accident department; 
Vice-President Walter C. Faxon; P. B. 
Eyler, chief adjuster; W. G. Wilson, 
Cleveland; Frank Bushnell, agency 
secretary. 
Other Tables 
O. R. Beckwith, associate 
B. W. Wrenn, general. counsel, 


attorney; 
New 


York; William N. Heard, Newark; H. 
Robinson; J. W. Essick, Reading; A. L. 
Hoskin, Philadelphia; G. C. Sterling, 
New York; H,. T. Smith, associate at- 
torney. 

EK. E. Steiner, Baltimore; J. W 


Henry, Pittsburgh; W. A. Hughes, New 
York; A. H. Knoll, Buffalo; W. T 
Ritch, New York; B. E. Watson, Syra- 


cuse; Dr. H. L. Reeves; Bayard 
Holmes, Hooper-Holmes Bureau, New 
York. 

C. H. Remington, assistant  treas- 
urer; A. W. Burke, Boston; E. C. Hig- 
gins, secretary; George Tramel, Chi- 


A. Ingersoll, New York; A. M. 
New York; W. L. Mooney, 
agency superintendent. 

D. N. Gage, assistant secretary; C. 
Ik. Mount, Washington; W. N. Smith; 
R. C. Knock and A. G. Hinkley, Con- 
necticut; W. G. Curtis, Albany; G. N. 
Brown; R. ‘H. Keffer, Scranton. 

Dr. Heber Bishop, manager accident 
department, Boston; J. R. Pitcher, New 
York; R. O’Connor, New York; F. W. 
T. Stile, Newark; F. F.- Eagles, New 
York; W. S. Essick, Harrisburg; War- 
ren Hoff, St. Paul. 

G. A. Mills, Albany; W. L, 


cago; J. 
Murray, 


Hadley, 


The Eastern Underwriter, New York; 
Hi. K. Remington, 
Thurlow, New York; John 
Philadelphia; David Van Schaack, Di- 
rector of Department of Publicity, Hart- 
ford; C. C. Thorn, Atlanta. 

Edmund Ely, New York; T. H. Dun 
ning, Duluth; A. H. French, New York; 
Rk. B. Hall, New York; A. J. Hodson, 
superintendent of agents, New York; 
Carl Langenau, Brooklyn; J. J. Phelan, 
Brooklyn; C. A. Stetson, New York. 

C. N. Weiler, adjuster, New York; E. 
J. Perrin, Jr.. New York; C. A. Ster- 
ling, New York; J. S. Blynn, New 
Haven; F. L. North, Burlington; C. W 
Day; W. J. Gallerr; C. H. Phelan, man- 
ager, New York. 

Clarence Griffin, 
Cunnington, Cleveland; H. 


New York; H. A 
C. Burnett, 


Hartford; D. Richards; E. G. Lucas, 
Rochester; Herman Leonard, New 
York; E, F. Smith; Rufus Parks, Nor: 
folk. 


F. & D. BOSTON CHANGE 


The Fidelity & Deposit has termin- 
ated its agency arrangements with the 
office of Dewick & Flanders in Boston. 
Recently, when the company discontin- 
ued compensation in Massachusetts it 
placed its public liability and miscel- 
laneous lines in its branch office under 
the management of Messrs. Tash and 
Egerton and its accident business ul 
der W. Frank Rabbitt. The _ entire 
Boston business has now been placed 
under the direction of these gentlemen 





DOUBLE RECOVERY 

Representative Moore, of Pennsylva 
nia, has introduced in Congress a Dill 
to protect insurance companies from 
the double recovery of indemnity. The 
bill will amend the law so as to permit 
insurance companies to file bills of i 
terpleader, in cases where the company 
desires the court to establish the ideD 
tity of the person entitled to the funds 
due under a policy. 


Springfield; J. N. 
Kearn, 


TARTS 


Jani 
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| Casualty and Surety News 


VOLUNTARY RESERVE $710,000 


OCEAN’S FINANCIAL STATEMENT 








William J. Gardner’s Letter to Field 
Men—Company’s Strong Reserve 
System—Comment on Conditions 
The United States branch of the 

Ocean Accident and Guarantee has in- 

creased its assets more than $1,219,000 

in two years’ time. This Company, 
under the efficient management of 

William J. Gardner, is making steady, 

conservative progress. Mr. Gardner 

has the confidence of the insurance fra- 
ternity and the Ocean is more popular 
with the public than ever before. 

The United States Branch has a vol- 
untary reserve of $710,000. 

In a letter to agents of the Ocean, 


enclosing the annual statement, Man- 
ager Gardner says: 
To <Agents:—The 1916 financial 


statement of the United States Branch 
of the Ocean Accident & Guar- 
antee Corporation adds another year to 
the written history of the corporation, 
and proves a progress that is real be- 
cause demonstrated in the right kind 
of gains in the course of a safe devel- 
opment of the lines of insurance under- 
tuken. That this has been possible is 
due to necessary sacrifices made in liv- 
i.g up to a business standard and to 
the helpfulness of our agents, who in 
good faith have done their full part. 


The accounts of the United States 
NE I, ks 5s oe os ows. o wre ware ee 
PO: sc s5 cc en deenNwasaeunaae 
MOeeeEy TOOGTUG cicikccesansvenswves 
INS. Sivca:srate.u are adda aetna ed 
Deposits with State departments and 

United States trustees for obliga- 

tions in the United States exclu- 

RN od wie-wierd teen eee mal A ace ice sok ama 


KUNZMANN TAKES CHARGE 





Changes to Be Made in Management 
of New York Office of Illinois 
Surety on February 1 





J. Elihu Root Kunzmann, resident 
secretary of the Illinois Surety in New 
York, will take charge of all depart- 
ments of the New York branch office 
of the Company on February 1, super- 
seding his co-management of that office 
with E. F. Gott, resigned. Mr. Gott 
will go with the National Surety on 
February 1. Mr. Kunzmann has appoint- 
el George Williamson, who has been 
ccnnected with the New York office of 
the Company for some time, to be his 
assistant. 

Mr. Kunzmann stated to The Eastern 
Underwriter this week that he would 
shortly announce the appointment of 
a capable and experienced contract 
bend solicitor to succeed Mr. Gott. 

J. Elihu Root Kunzmann is a gradu- 
ate of Columbia University and of the 
New York University Law School, and 
served in the law office of his father, 
who was a law partner of Senator Elihu 
Reot, for five years. He became con- 
nected with Mackey & Abbott, former 
general agents of the Illinois Surety in 
New York, in 1909. When Mackey & 
Abbott severed their connections with 
tne Company in 1913, he was appointed 
resident secretary in New York. Mr. 
Kivnzmann has a wide acquaintance 
among lawyers and court officials in 
addition to a comprehensive knowledge 
of law and the surety business. 


A bill to include farm 
the Massachusetts 
has been introduced. 





laborers in 
compensation act 


—— 


Branch of the Ocean as of December 
3 of each year enumerated are as 
printed below: 

In this new statement of the Ocean 
there are no alarms sounded nor any 
fitful or excited advances proclaimed; 
but there is the kind of advance that 
is steady and reassuring, and this is 
the showing that is comfortable for 
those who rely upon us, and find con- 
fidence in those who, first and fore- 
most, are faithful to fixed purposes. 

Carefulness in the conduct of insur- 
ance is what makes and maintains a 
company’s character. The reserve sys- 
tem of the Ocean fully sustains the 
publie trust. Polyeyholders appreciate 
foresight in the thing which guaran- 
tees them, and feel safe and well con- 
tent to be insured where the record is 
entirely free from undue surprises. 
Agents may feel confidence in contin- 
uing their work for the Ocean 
by its firmly established reputation, 
and they may, through individual ac- 
complishment, add impetus to the pro- 
gress toward higher goals, which is our 
aim. 

The conditions referred to a year 
ago, that in their uncertainty were not 
without particular menace, have been 
faced and fought; and the present year 
is to find us still ughting, for there are 


serious and newer problems to -be 
solved that will call for the patience 
and loyalty of all. The head office 


promises the right kind of co-operation 
while always studying to carry out im- 
provements. Looking at the present 
year, and to the future, we should all 
work as one. 


1915. 
$6,101,601.57 
4,081,880.46 
710,000.00 
1,309,721.11 





1913. 
$4,882,571.79 
2,983,064.56 
600,000.00 


1,299,307.23 


1914. 
$5,576,477.41 
3,611,423.67 
660,000.00 
1,305,053.74 


3,434,000.00 3,891,000.00 4,354,500.00 


R. H. BLAND VICE-PRESIDENT 





New Official of U. S. F. & G. a Member 
of Leading Law Firm—Other 
Changes in Company 

R. Howard Bland, son of President 
Bland, has been elected vice-president 
cf the United States F. & G. Co. He 
is a member of the law firm of Bartlett, 
Poe, Claggett & Bland, from which firm 
he will retire to give his entire atten- 


tion to U. S. F. & G. affairs. He is a 
graduate of Harvard. 

W. George Hyson, auditor of the 
Company for some years, has been 


elected treasurer. George R. Callis, for 
many years vice-president, secretary 
and treasurer, has resigned because of 
iil-health. 





The employers, members of the 
Manufacturers Association Casualty 
Co. of Pennsylvania met last week and 
elected Jos. R. Grundy, president. It 
was reported at the meeting that com- 
pensation insurance already written 
had a payroll exposure of $35,000,000. 
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Additional Agents added to the F. & D. 
organization in 1915 through direct applica- 
They didn’t solicit this 
they knew what they 
were asking for : ; 





FIDELITY and DEPOSIT COMPANY 
OF MARYLAND 
BALTIMORE 









































Liability 
Burglary 


. Surety Bonds 


Industrial 








Automobile Liability and Property Damage 
Workmen’s Compensation 


Casualty Company of Mmerica 


Home Office: 68 WILLIAM STREET, NEW YORK 


Accident 
Disability 


Plate Glass 


Insurance 








PRES. J. T. STONE’S REPORT 


1914 PREMIUMS WERE $6,674,974 





Increasing Sums Necessary for Liabil- 
ity and Compensation Reserves— 
Surplus Now $1,060,316 





President John T. Stone, of the Mary- 
land Casualty Co., in his eighteenth 
annual report to directors, calls atten- 
tion to various problems of the _ busi- 
ness such as necessary increased re- 
serves and heavy taxation. The Mary- 
land’s total premiums in 1915 were $6,- 
674,976; net premiums, $6.459,111; com- 
missions actually paid, $1,525,259. Total 
cost of procuring business was $1,893,- 
506. The total assets of the Company 
aie $7,261,214; premium reserve, $3,- 
142,804; surplus, $1,060,316. Mr. Stone 
said in part: 

Renewal Premiums on Bonds 

“In our bonding department experi- 
er.ce has demonstrated that there is 
great difficulty in collecting certain 
forms of renewal premiums which ag- 
gregate a substantial proportion of the 
business. This item has grown from 
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No Red Tape and 
No Delay 





Incorporated April, 1905 


Mlinnis Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


“WE ISSUE SURETY BONDS” 


Liberal.Commissions —:: 


Local Agents Wanted Everywhere 


Attractive Contracts 
WRITE TO DAY 








year to year largely because of the 
tailure of the companies engaged in 
this class of business to enforce collec- 
tion, and largely also because the na- 
ture of the transactions precludes the 
companies from protecting themselves 
by cancellation of the bond for non-pay- 
ment of premium. Such items have 
accumulated with us to the sum of 
$121,018.18. While much of this is col- 
lectible and will doubtless be received, 
we have thought it best to take it out 
of our item of unpaid premiums as an 
asset and to place it in suspense ac- 
count. 

“Our total volume of premiums in 
1915, $6,674,974.66, is $391,914.46 more 
than in 1914. 

“The increase in premiums necessi- 
tates an increase in our premium re- 
serve of $277,717.23. This is an abnor- 
mally large proportion, about 70 per 
cent., and is made so by the fact that 
the business of the year was made up 
to an unprecedented extent of premi- 
ums requiring maximum reserves to 
carry them to expiration. 

“The formula prescribed in the laws 
of Maryland, New York and other 
States for the calculation of claim re- 
serves on liability and workmen's com- 
pensation business operates this year 
to produce an increase in those re- 
serves of $341,709. 

“This result illustrates an effect of 
these laws, in practice, which was prob- 
ably not anticipated by any one, 
namely, that high loss ratios devel- 
oped in the Company’s liability busi- 
ness of previous years when conditions 
were very unfavorable, must now be 
applied to the liability business of the 

(Continued on page 18.) 
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MASS. BONDING MEETING 


PREST. FALVEY MAKES REPORT 





Substantial Improvement in General 
Condition of Company Through 
Operations During 1915 

The annual meeting of the stockhold- 
ers of the Massachusetts Bonding and 
Insurance Co, took place in Boston last 
Tresday. President T. J. Falvey was 
ir. the chair and the meeting was well 
attended and the proceedings most cor- 
dial. Two new directors were elected, 
Charles P. Adams, a banker of Wor- 
cester, and W. J. Carlin, a well-known 
Boston financier. 

President Falvey said in submitting 
hie report that while the Company did 
not have a profitable year from the 
standpoint of income and out-go, it was 
due to the stand taken in the early 
part of last year’in pruning the liabili- 
ties of the Company which of course 
were reflected in the financial exhibit. 
As a result of this vigorous action, 
particularly in the liability and com- 
pensation departments, the Company 
was in absolutely sound condition. The 
number of suits in the liability depart- 
ment outstanding was now relatively 
small and with the putting behind of 
these liabilities, which had to be pro- 
vided for in the reserve, the future for 
the Company was of the brightest. 

Despite this elimination and the de- 
crease in the volume of liability and 
compensation writings, the Company 
shows a gain in net premiums written 
in 1915 over the previous year of $177,- 
285. The gain in lines that continue 
to show satisfactory results being over 
$444,000. At the same time a substan 
tial decrease is shown in. acquisition 
cost and management expenses. 

The business obtained through the 
purchase of the United States Health 
and Accident of Saginaw, Mich., with 
its plant and organization, has returned 
a substantial profit and has proved a 
valuable investment. In conclusion, 
President Falvey emphasized that on a 
net premium income of over $4,500,000, 
two-thirds of this volume had _ been 
written on lines that had proved pro- 
filable. 

The total admitted assets of the Com- 
pany are $4,603,877, showing surplus as 
regard policyholders of $2,138,625 on 
the basis allowed by the insurance de- 
partments. 


A $150,700 PREMIUM 





Largest Policy in Pennsylvania State 
Fund—Churches Liable for Safety 
of Choirs 
Four days after the Pennsylvania 
workmen’s compensation act went into 
efiect it was reported that the Key- 
stone Coal and Coke Co, had been in- 
sured in the State fund at an initial 
premium of $150,700. This is the big- 

gest policy issued by the fund. 

Members of Pennsylvania churches 
of all denominations are liable for the 
safety of their pastors, janitors, paid 
choir singers, etc. The rate is six cents 
per $100. 


GLOBE EMPLOYES DANCE 

The Globe Employes Association of 
the Globe Indemnity Company, held its 
first informal dance last Wednesday at 
the Masonic Temple in Brooklyn. There 
were about two hundred and fifty pres- 
ent, all of whom were connected with 
the Globe in some capacity. 

A novel idea was followed out by 
naming the dances after the various 
cepartments o. the Globe. The dances 
were interspersed with musical num- 
bers and the evening was enjoyably 
spent by all. 

This is the first of a series of affairs 
to be given by the Association to bring 
the employes in closer touch with each 
other for mutual co-operation. The 
officers of the Association are: Harry 
Furze, president; George W. Yuengling, 
vice-president; E. F. Lupton, secretary, 
and W. Spencer Harden. treasurer. 


NEW YORK DECISIONS 

In Marcella J. Woodcock vs. Fred S. 
Walker, the New York State Industrial 
Commission inquired whether compen- 
sation might be paid to the mother of 
an infant dependent without the for- 
mality of appointing a guardian, and 
the appellate court replied that a guar- 
dian must, be appointed. 

In Earle Aylesworth vs. the Phoenix 
Cheese Company, where the employe 
froze his finger while at work, the 
question was whether the freezing was 
a hazard peculiar to the occupation. 
The award of the Industrial Commis- 
sion was reversed and the claim was 
dismissed unanimously. 


Report of John T. Stone 
(Continued from page 17.) 

past two years, during which conditions 
have been much more favorable. This 
claim reserve is, in my judgment, sub- 
stantially more than we will need. The 
law has proven so unsatisfactory in 
operation that the association of insur- 
ance commissioners is seriously consid- 
ering a radical change in it. 

“Our reserves for casualty claims 
cther than liability and compensation 
lieve decreased as follows: 


Accident and health.......... $5,378.90 
Boiler and fly-wheel......... 6,554.56 
EN oss ccccewsuchcswacws 11,366.79 
PE RO oc wcusintinne nolew abn 5,638.33 
Sprinkler leakage ........... 4,889.36 
Oiher casualty lines......... 1,863.94 

iirc Manne aa awineen $34,691.88 


“In the bonding department there is 
an increase in reserves for claims, 
amounting to $58,668.80, occasioned en- 
tirely by provision made for meeting 
some possible losses which may grow 
out of business taken over from the 
Bankers Surety Company. While there 
is a reasonable likelihood that the ma- 
jor portion of these provisions will not 
be needed, yet we have deemed it wise 
to set aside sufficiently to meet any 
possibility. As was forecasted in my 
last annual report, we closed up the 
Bankers Surety Company as a separate 
corporation early in 1915, by re-insur- 
irny: all its remaining liabilities and tak- 
ing over all its assets. The acquisition 


of that company’s organization has 
proven, on the whole, a_ satisfactory 
transaction. 

“The reserves for re-insurance due 


other companies and for sundry unpaid 
accounts have increased $10,422.32. 
The summary of all these items is 


as follows: 
Gross credit resulting from the year’s 
business . ..$729,695.08 
less dividends paid during the ar. 200,000.00 
Balance ..cccccccsccccccsosccccsccscvecs $529,695.08 
Decrease in reserves 
other than Compen- 





claim 
and 


casualty 
Liability 











SAREE: cept ccuicr ed es ntcivdwasedorestene 34,691.88 
TEE) cecannridsichessrasieponnedenevers $564,386.96 
Depreciation in market value 
OF SECUTILICS ...cccpccccccoes $ 27,147.85 
Overdue bonding premiums 
placed in Suspense Account 121,018.18 
Addition to premium reserve 277,717.23 
Addition to Liability and 
Compensation claim reserve 341,709.00 
Addition to bonding claim 
PROCTHES  vccsccervesaccsesecese 58,668.80 
Addition to sundry accounts 
reserve and to reinsurance 
due other companies ...... 10,422.32 
- — 836,683.38 
Deducted from surplus..........--++++ $272,296.42 


Surplus Anomaly 

The anomaly of a material reduction in the 
surplus alongside of the very satisfactory net 
balance of earnings of $729,695.08 is, I trust, 
readily understood in the light of the preced- 
ing statements. In a word, we have encount- 
ered at the close of the year a combination 
of legal requirements which must be met. We 
are fortunate in having an adequate surplus 
to avail of in this way. 

Your attention is again called to the very 
heavy taxes under which our company labors 
in common with all similar corporations. Our 
total payments in 1915 for the various forms of 
taxation placed upon us were $206,106.99. This 
is 3% per cent. of our total net premium in- 
pr and more than 20 per cent. on our capital 
stock. 

The combined ratio of all expenses and 
losses was .9453 against .9524 1n 1914, and 1.0254 
in 1913. 

In pursuance of the conservative method 
which we have always followed with refer- 
to dividend distribution, we have kept 
» same for 1915 well within our investment 
income, the total amount paid in dividends 
being $200,000 and the total investment in- 
come being $262,196.73. 

We have added to our assets the substan- 


tial amount of $393,623.43. 


GET NEW JERSEY FIDELITY 

Ballard & Greene, Inc., of 100 Wil- 
liam street, were appointed agents for 
the metropolitan district and New York 
suburban territory for the automobile 
department of the New Jersey Fidelity 
& Plate Glass on Monday. Ballard & 
Greene, Inc., now represent the Geor- 
gia Casualty, for New Jersey; Com- 
monwealth, St. Paul Fire & Marine, 
Prudential Casualty for New Jersey 
aud the automobile department of the 
New Jersey Fidelity. 

A rumor current in Pennsylvania to 
the effect that the compensation law 
would result in the discharge of all old 
men has been refuted. 





The Employers’ Liability — 


Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 


&IABILITY, STEAM BOILER, ACCIDENT. 


HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 


SAMUEL APPLETOX, United States Manage: 


Employers’ Liability Building, 


33 Broad Street, Boston, Mass. 


ACENTS WANTED 





| 
| 
| 
| 
| 
| 
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Miscellaneous Bonds ee 
Mortgage Loans on Real Estate 


All Other Assets. 


Reserves: 
Unexpired Risks 
Casualty Claims 
Credit Claims 
Commissions .......... 
Taxes and Sundries . 
Return Premiums 
Special Contingent 


LINES WRITTEN—Personal 


eee 


Cash in Banks..... eae tase 
Interest Due and Accrued..... 


$7 ER EC CECH OGCESESE®D 


ose ee 
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Surplus to Policyholders...... 


AMERICAN HEAD OFFICE, 
59 JOHN STREET, - - 


The 


Ocean Accident 
and 


Guarantee Corporation, 
Limited 
OF LONDON, ENGLAND 


UNITED STATES BRANCH 


WILLIAM J. GARDNER, United States Manager 
Statement, December 31, 1915 
ASSETS 


$3,874,480.00 
677,460.00 
150,300.00 
223,000.00 
123,000.00 
164,179.57 
67,800.19 
84,288.42 
737,093.39 


eee eeenveenvesere 


$6,101,601.57 





$1,885,278.58 
1,713,772.77 
210,189.16 
162,781.92 
101,630.04 
8,227.99 
710,000.00 
1,309,721.11 


$6,101,601.57 


ee 


CSA CHK ODOC CBO 


(Market values as appraised by New York State Insurance Department) 


Accident, Health, Burglary, 


Credit, Fidelity, Steam Boiler, Fly Wheel, Plate Glass, 
Workmen’s Compensation, Automobile, Teams, 
Elevator and Liability. 


- NEW YORK CITY | 


BROOKLYN BRANCH, 180 Montague Street, Brooklyn, N. Y. 
NEW JERSEY BRANCH, 31 Clinton Street, Newark, N. J. 








GENERAL AGENT for Accident, Health and Burglary Depts. 
Metropolitan District: 
EDWIN B. QUACKENBUSH, 92 William Street, New York 
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D. Adna ~~ Brown, 
Effect of president of the 

Compensation.on Continental Benefi- 

Accident Business cial Association, of 

Philadelphia, out- 
lines these ideas regarding the effect 
of workmen’s compensation on acci- 
dent business. He said: 

Let us see why workmen’s compen- 
setion will not be a disadvantage to the 
business of industrial health and acci- 
dent insurance. 

In the first place the fact that such 
laws are passed impresses the masses 
with the importance of protective in- 
strance so when they are approached 
by an agent that part of their usual 
work has been accomplished, and that 
is no small part either. 

Second, the workmen’s compensation 
laws do not extend to and cover all 
classes of people. There is an army of 
the very best class of insurable risks 
entirely unprotected by these laws, such 
as clerks, professional men and the 
countless number of business men and 
women in all lines. 

Third, the workmen’s compensation 
law does not provide that an employe 
shall receive indemnity for any disa- 
bility due to disease. The law is in- 
tended to cover only occupational inju- 
ries. Statistics furnish us with facts 
and figures showing the great loss of 
time due to sickness. It is just as im- 
portant for the working men to have 
protection from loss of time and medi- 
cal expense due to illness as it is for 
them to secure indemnity for disability 
on account of an accident. 

Fourth, this law can only protect the 
workmen in case of injury while en- 
gaged in performing the duties pertain- 
ing to their particular occupations. In 
other words, if an employe of a shop or 
factory is injured at home, on the 
streets or out for pleasure or in any 
place except in the factory and while 
performing actual duties in connection 
with his work, he will not receive in- 
demnity for his disablement. 

Experience of the health and acci- 
dent companies, for the past twenty- 
five years, proves that out of the vast 
numbers of claims paid for accidental 
injuries a large percentage are for in- 
juries received outside of regular occu- 
pations. 

Fifth, the compensation law only pro- 
vides to indemnify a workman for a 
small percentage of his regular salary 
income. When we consider that dur- 
ins, a disablement the regular neces- 
sary expenses are more than doubled 
ou account of drug and doctor’s bill 
and at such times the entire wages are 
inadequate, we will readily appreciate 
tle need of regular health and accident 
insurance in addition to the insufficient 
sum provided by the workmen’s com- 
pensation law. 

It is very plain to be seen, from the 
few facts stated above, that the com- 
pensation law does not and cannot in 
any way supplant the business of 
health and accident insurance; it rather 
aids in its furtherance by impressing 
the people with the importance of car- 
Tying health and accident insurance in 
reputable companies. A chain is only 
aS strong as its weakest link, and insur- 
ance that only protects the working 
man while he is engaged in his particu- 
lar occupation is not worthy the name 
ef “protection.” 

To be consistently insured against 
the loss of time, one must be covered, 
not only while engaged in his particu- 
lar occupation and in his particular 
employer's shop or factory, but he must 
be covered while at home or on the 
poe out for pleasure, either riding 

ing, and this protection, in order 
to be of satisfactory value to the in- 
cae Be indemnify him, not only 
but f fement on account of accident 
h or sickness and not only for eight 
ours a day but for every moment of 


Special Talks With Local Agents 





the, day and night; not only in the shop 
cr factory but all over this broad land. 
Mr. Brown gave his ideas to the Mu- 
tual Underwriter. 

* 


* * 
One of our. successful 
Claimants agency managers’ con- 
as trolling a business 
Agents amounting to several 


hundred dollars in premi- 
ums in one of the larger cities first be- 
came interested in the selling of acci- 
dent and health insurance as a result 
of becoming injured and drawing in- 
demnity as a disabled policyholder. He 
has since acquired a rather remarkable 
record as an insurance salesman and 
an agency manager, says the Standard 
Accident. 

The growth of an agency depends to 
quite an extent on the ability of the 
nianager to surround himself with ca- 
puble producing agents. There is a 
splendid opportunity to get from among 
disabled policyholders good agents 
wko, because of their experience, are 
greatly interested right from the start. 

For example, we will say a _ policy- 
holder has a severely fractured arm. 
He can walk around but cannot work 
at his occupation for several weeks. He 
is intelligent and possesses the _ inh- 
stincts of a good salesman. He would 
welcome a chance to make some money 
for himself by taking you to his “shop” 
or place of employment and putting 
you in touch with business to be writ- 
ten by yourself. Moreover, as a result 
of the experience acquired in this way 
he would soon become proficient 
erough to handle the work of canvass- 
ing alone. 

Such a man working with you is a re- 
markably convincing advertisement 
both from the standpoint of the uncer- 
tainty of injury and sickness as well as 
the. fact that the company has “treated 
him well.” Working alone he possesses 
a greater degree of confidence than the 
usual beginner because he is in a posi- 
tion from personal experience, to re- 
commend the company and to certify 
to the need of protection. 





STATE FUND ISSUES- POLICY 


Pennsylvania Compensation Board Du- 
plicates Many New York Fund’s 
Provisions in Contract 
The Pennsylvania Workmen’s Com- 
pensation Board completed and issued 
its policy form last week. The general 
form and wording of the policy are 
identical to the policy used by the New 
York State Fund, as are many of the 
clauses and provisions, namely that re- 
garding the re-adjustment of premiums. 
The Pennsylvania Fund’s policy, how- 
ever, is radically different from the New 
York Fund’s policy in that it provides 
for cancellation by the policyholder at 
any time on ten days’ notice and is is- 
sued for one year only. The Fund may 
cancel the policy because of bad ex- 
perience or increase of hazard in which 
event it retains one-half of the un- 
earned premium, computed on a pro 

rata basis. 

The rates promulgated by the Penn- 
sylvania Fund are 10 per cent. lower 
than those charged by the stock com- 
panies. 





ACTRESS GETS COMPENSATION 

Miss Percy Haswell, who was injured 
by a fall from the stage balcony during 
a performance of “Romeo and Juliet” 
at an Allentown (Pa.) theater, is the 
first actress to come under the work- 
men’s compensation act. 





JACKSON & POTTER, Inc. 


1 Liberty Street . NEW YORE CITY 
General Agents 
PREFERRED ACCIDENT 
ALL CASUALTY LINES 
“Preferred Service’’ 
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A Strong Casualty Company 


ACCIDENT 
AUTOMOBILE 


Georgia Casualty Company 


MACON, GEORGIA 
W. E. SMALL .-..-. - 


PLATE GLASS 
BURGLARY 


Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 
HEALTH 
ELEVATOR 


AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office. 










President 


LIABILITY 
TEAMS 











PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


R. R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 


47 CEDAR STREET 


HOME OFFICE, 


CHARTERED 1874 


S. Wm. Burton, Sec. 


POLICIES 


EUGENE H. WINSLOW, President 
Alonzo G. Brooks, Ass’t Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 
















OF THE MOST 
APPROVED FORMS 











GENERAL ACCIDENT 
FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 

The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 


Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
C. NORIE-MILLER, United States Manager 


Metropolitan Department, 100 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 
























THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE 


CHICAGO 


F. W. LAWSON 
General | Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


London Guarantee & Accident Co., Ltd. 





oS 
Established 1869. 





OF LONDON, ENGLAND 















F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 
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ORGANIZED 1886 


Nortw AMERICAN AcciDENT INSURANCE (0 
THE ROOKERY 


CHICAGO 


AGENCY OPENINGS 1N 
44 STATES 





Aust» PROGRESS, 


















aa" 














AGENTS WANTED IN 


Union Casualty Insurance Co. 


Philadelphia, Pa. 


Ineome 


- $113,868 $9,488 
a 239,463 - - = = 43,293 
de oe 341,399 - - = , = 166,679 
a0 a 425,570 - - - = 273,970 
, ee 584,023 - - - ~ 547,263 
- = 769,776 - - 627,232 


New Je 
Ohio— 


recy —Pennsylvania—M nd—District of Columbia 
ichigan—IIlinois—Kentucky—Nebraska and Indiana 










Surpins to Poliey-Holders 
- - $111,259 
- 169,463 






- - 270,395 
343,161 
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Good Service 


AND 
Guaranteed Cost Life Insurance 


are the Cornerstones of our Successful Company. 


Brief, liberal, clearly expressed policies with guaranteed low 
cost are serviceable alike to policyholders and agents. 


Specimens of Life, Accident or Health policies furnished 
upon request. 


FOR AGENCIES ADDRESS 


The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President 











Pan-American Life Insurance Company 


New Orleans, Louisiana 


Cc. H. ELLIS, President 


vesinsine aeeen $18,000,000.00 
2,500,000.00 


Total Insurance in force 


Total Resources 





We have a few attractive openings for high class life insurance men throughout 
our territory. 


If interested, write for full particulars, also ask for a description of our New 
Double Indemnity and Accident Benefit Policy. It’s a Winner. 


E. G. SIMMONS, Vice-President and Agency Manager 
Whitney Central Bank Building 
New Orleans, Louisiana 








San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Liverpool 







U. S. Cash Assets, Dec. 31, 1914 $14,783,618.69 


Surplus, - - + «+ 4,822,155.49 
Losses Paid by Chicago Fire, 1871  3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 


_ Losses Paid by Baltimore Fire,1904 — 1,051,543.00 
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Insurance Co, 


CIMICED 


A CORRESPONDENCE COURSE OF 
INSTRUCTION IN LIFE INSURANCE 

















Among the many advantages enjoyed 
by representatives of The Equitable Life 
Assurance Society of the United States 
is a Correspondence Course of instruction 
dealing with the fundamentals of life 
underwriting and the practical side of 
field work. 


While the Regular Course of 27 Lessons 
and Official Answers are _ reserved 
exclusively for Equitable representatives, 
the Preliminary Course consisting of 3 
Lessons will be sent to anyone on request. 


Address: 
Correspondence Course Bureau 
The Equitable Life Assurance Society 
OF THE UNITED STATES 
P. O. Box 555 
New York City 





— 
——|| 


Over $142,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, MANAGER 
G. W. HOYT, DEPUTY MANAGER 


J. B. KREMER, AssT. DEPUTY MANAGER 
T. A. WEED, AGENCY SUPERINTENDENT 



















NEW YORK OFFICE 
80 William Street 





The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 


SE. sade reacdapanessardesdvddsacaseanietckesdnwadvavancincesadecka A 

DU . iscdvghtduaciiiabibiebuisecscadvencheetcseneseieseneiia "eee 
ES “steal tlade beth bdadvacieviesekdchsdvanaveseencdeneabesdcses 1,000,000.00 
EE 5 ca vcscsbieccaucsascsndicceabocavedens 2,635,390.47 
ee ee oe ee Ok OOM Ak. . ccisisntncuosesaacenbeesacsine 50,512,471.85 


This Company issues contracts as follows: Fidelity Bonds; Surety Bonds; Accident 
Health and Disability Insurance; Burglary, Larceny and Theft Tnousance; Plate Glass 
Insurance; Liability Insurance—Employers, Public, Teams (Personal Injury and Prop- 
erty Damage), Automobile (Personal Injury, Property Damage and Collision), Physicians, 
Druggists, Owners and Landlords, Elevator, Workmen’s Comp ti Steam-Boiler In- 
surance; Fly Wheel Insurance. 











BUSINESS=BUILDERS 


me < 
a A DEVELOPING 












et 954 Fidelity and Surety Bonds, Liability Workmen’s 
We i t4a Compensation, Automobile, Accident, Health, 
Gray cay Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE-—--———— 


Massachusetts Bondinge|nsurance Company 


BOSTON T. J. FALVEY, President 
Paid-In Capital $2,000,000 Write For Territory 

















Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 








FIRE ASSOCIATION pamadsrraa FA 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $9,091,141 


E. O. IRWIN, President . H, CONDERMAN, - ident 
M. G. GARRIGUES. Sec. and T — — 
R. N. KELLY, Jr., Asst. Sec. and Treas. 
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